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Established NURSERYMEN 





THE STORRS & HARRISON CO. 


FLORISTS SEEDSMEN 4s Greenhouses 
1200 Acres 


PAINESVILLE, OHIO. 
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-For Season Of 1923 


ROSES and PEACHES 
Are 
OUR LEADERS 


“A Complete Variety List 
of 


FRUIT TREES, ORNAMENT- 
AL TREES, SHRUBS, PEREN- 
NIALS, EVERGREENS. 





W. & T. SMITH COMPANY 


Lowest Prices Consistent With Quality 
THE GENEVA NURSERY 


1000 Acres GENEVA, N. Y. 74 Years 











A General Variety 
N ursery ‘Stock 


35,000 Norway Maple and American Elm, 
also 
Montmorency and Early Richmond 
Cherry 


1 year in car lots or less. 


C. M. HOBBS & SONS 


BRIDGEPORT, IND. 



































































A FEW “GOOD BUYS” 
FOR YOU 


WE OFFER THESE ITEMS AT VERY 
SPECIAL PRICES 


SWEET CHERRY—One Year Old—The best 
you ever saw. All leading varieties 5 to 6 feet, 
4 to 5 feet, 3 to 4 feet, 2 to 3 feet. 

DWARF APPLE—One Year Old—Very fine 
‘stock. All leading varieties, 4 to 5 feet, 3 to 
4 feet. 

DWARF PEAR—One Year Old—Extra good. 
All leading varieties, 4 t» 5 feet, 3 to 4 feet. 
COMPASS CHERRY—One Year Old—Extra 
well branched. Extra well rooted, 4 to 5 feet, 
3 to 4 feet, 2 to 3 feet. 

KIEFFER PEAR—Two Year Old, ? and up, 
§ to 3, 4 to §. 


Write for very Attractive Prices 
on these Items 


Also offer general assortment of stock includ- 
ing APPLE, PEAR, PLUM on PEACH, 
QUINCE and PEACH. 


KELLY BROTHERS’ NURSERIES 


-DANSVILLE, N. Y. 








Princeton Products 
Are 


Ornamental 


Trees, Shrubs and Evergreens of high 
grade for the wholesale trade 


Princeton Nurseries 
Princeton in New Jersey 


Marck first 1923 
































THE MONROE NURSERY 


ESTABLISHED 1847 


Offers a fine stock of Specimen 
Ebergreens, Fruit and Orna- 
mental Trees and Shrubs 





Will be pleased to quote on your list of wants. 





I. E. ILGENFRITZ SONS’ CO. 
MONROE - - - - - MICHIGAN 


ANUFACTURERS OF 
1. E. ILGENFRITZ SONS’ Ce. *s Celebrated Graft and Steck Planter end Firmer 
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THIS PAGE PRESENTS 


American Nurseryman Directory of American Plant Propagators 


Listing Nursery Concerns Which Specialize in Production of Young Stock, 
Including That Which Has Heretofore Been Imported 


The American Plant Propagators’ Association, Organized in 1918, Will Hold Its Fifth Annual 


Meeting in Chicago, Tl., June, 1923. F. W. von Oven, Naperville, Ill., Secretary 
TWO-INCH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY. EACH BLOCK $6.00 PER MONTH UNDER YEARLY 
CONTRACT, INCLUDING PUBLICATION ALSO IN THE “AMERICAN NURSERY TRADE BULLETIN” 
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ESTABLISHED IS6t 


HILL’S EVERGREENS 
vor LamenG GUT Naperville Nurseries 


Complete assortment of Evergreens in- Growers of ——— O R N A M ? N TA L 
cluding Firs, Junipers, Spruces, Pines, 
Yews, Arbor Vitaes, Cedrus, Taxus, Blotas, TREES EVERGREENS . . _ 
etc. Also deciduous ornamental trees and . L QO t St k 
shrubs in wide variety. Your patronage SHRUBS PERENNIALS, Etc. Ining u OC 


Ss appreciated 


Order Early 
ae Se 


Write for Wholesale Trade List LINING OUT STOCK SPRING 1923 
eaasigeiy toy oy ane NAPERVILLE, ILL. ONARGA NURSERY CO. 
OF ete, 8 ht ee, Cultra Bros., Mgrs., Onarga, Ill. 


























GET NET SHRUBS -- TREES Bobbink & Atkins 
o’” S 7 A R R O S E S ee ee re Complete collection of Broad-leaved Ever- 

















greens. 
% Oak Brand Shrubs YOUNG STOCK—For Nursery Planting Complete collection of Choicest Ever- 
p i We were among the first to produce our greens, such as Rhododendrons, Azaleas, 
A American Pedigree Cannas own goods. Weare making young plants’ Hollies, etc. 
for others—why not for you? Boxwood, Bay Trees, Euonymous, etc. 
The () \ A R D EST GROVE, Grown Right—Dug Right— Packed Right Hardy Herbaceous Plants. 
& JONES CO. Penna.. U.S.A. a Hybrid Tea Roses, Bush and Tree Form. 
a AURORA NURSERIES Careful Inspection Invited. 
ROBERT PYLE, Pres. A. WINTZER. V-Pres AURORA. ILL Rutherford, NEW JERSEY 
t 
3 , VINES EDL’ 7 
G ‘ FOREST TREE SEEDL'NGS and SHRUBS 
RAPE S We are growing and offer for sale IT IS NONE TOO SOON 
My es, eee eae See gl a for the spring 1923 forest tree seed- to secme your Lining Out Stock. We 
ons woke ayait aT be from one year lings and shrubs, and lining out stock, have good stands, a large assortment 
transplanted rhe one year from cut- such as Betula Nigra, Catalpa Speci Seasonable weather and everything is on 
ings planted this spring, 1922. s osa, Cornus Florida, Elm, Poplar, the jump. Send your want lists as soon as 
Variet es } rine P ally engin bg Ae Locust, Walnut. Ss me aes Sete “<4 
ed strenge as follows HRUBS ave especially nice stocks of Nuts, Oaks 
i-yenr XX—Equal to 2-year-1 Altheas in omanan Barberry Thun Orien‘al Plane; Climbimg Roses, Wis- 
i-yeur-No.-1 l-year-No.-2 b tage " on taria, Weigelia; Grape Vines, etc., etc 
l-yeur-Nea.-3 bergii seedlings, Calycanthus, Deut- ’ 
“Correspondence ts Solicited’’ zias, Loniceras, California  Privet, Wholesale Only. 
- Amoor ‘River North Privet, Amoor 4 J . . 
FAIRFIELD NURSERIES, ~Starvtano River South Privet, Spirea Van Houti Atlantic Nursery Co., fae. 
3 Write for quotations. -RLIN x 4 
CHARLES M. PETERS, Proprieter. BERLIN MARYLAND 

















FOREST NURSERY CO. BOYD BROS. McMinnville, Tena, 














EVERGREENS | Little Cree Farms 


Seedlings -Transplants—Cuttings AT FRAMINGHAM, MASS. 


grown under glass 





EVERGREENS 


SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 





Millions of Evergreens and Deciduous Trees 
WRITE FOR OUR PRICE LIS1 MILLIONS OF THEM Complete in grades and sizes 
\lso a list of Apple, Shade Trees, WRITE FOR PRICE LIST 
=" eb Hedgeplants, Shrubs, Vines, and Peony Firs, Junipers, Arborvitae, Pines, Spruces, 
‘if NORTH-EASTERN FORESTRY CO. Send for our latest wholesale list. Maples, Ash, Oaks, Lindens, Elms, Etc. 
WE GROW OUR OWN TREES SHERMAN NURSERY CO. AMERICAN FORESTRY CO 
ity. I : r 
CHESHIRE, - - - CONN. eg ee & 419 Boylston Street, BOSTON, MASS. 









































SPECIAL ITEMS | e ve 
eee “yeri00, Per100| | | FRANKLIN FORESTRY CO. P< TT 89 
American Arbor Vitae 8-15” $ 3.00 $ 15.00 Nurseri ¢ 
Juniperus canadensis 10-15” 15.00 125.00 Fy Tica ne a m4 Bes If you have not been in the habit of 
American Hemlock 6-10”... 4.00 20.00 Colrain and Sudbury, Mass preserving in consecutive order your 
me cpa. bp ee eeee vee io oy FOREST NURSERY STOCK copies of the American Nurseryman, 
salsam P ee” aeccnunaec . J - . = . ‘ ‘ . 
Ostrich Ferns, No. 1....... 5.00 25 00 Sted a adh aaiiudlia < permit us to suggest the advisability 
Maidenhair Ferns, No. 1.. 3.00 20.00 CONTRACT FOREST PLANTING of doing so, commencing with the 
Royal Ferns, No. 1........ 8.00 60.00 SEEDS OF NATIVE NORTHERN January issue this year. Such a file 
Potentilla fruticosa 10-15”.. 6.00 30.00 CONIFERS of a Trade Journal of this character 
And a great many other items. will often prove invaluable for refer- 
GEORGE D. AIKEN, Putney, VE ~ Siam wae _ 
° ’ Ys ° BOSTON MASS. 

GROWN NI VERMONT, It’s HARDY” 
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SPECIAL OFFER 











We have several items of orna- 


mentals on which we can make 
special attractive prices. This 
Stock dug, ready for IMMEDIATE 
shipment. If you can use, write or 
wire us. 


2000 Tree Snowball (Viburnum Opulus Sterilis), 
4-5 ft. 


2000 American White Elm, carload lots, all grades 
14 to 3 in. caliper. 


2000 Silver Maple, carload lots, all grades 14 to 3 
in. caliper. 


STARK BRO’S 
Nurseries & Orchards Co. 
LOUISIANA, MO. 








The Shenandoah Nurseries 


Shenandoah, lowa 





We are now busy grading and storing our stock 
uit indications are that we will have a very co 
but indicat re that Il h ver) mplete 
tment for Spring 1923. 


asa 


Prices are working upward and some stock is not 


plentiful. Now is a good time to buy. 


We Can Still Offer 
APPLE, One Year APPLE, Two Year 
Leading varieties A fair assortment 
CHERRY, One Year CHERRY, Two Year 
Strong on Richmond All popular sorts 
PEAR STANDARD PEACH and APRICOT 
and DWARF Good variety list 
Onc and Two Year 


PLUM 


Americana, European, Hansen’s, Japanese and Compass 


GOOSEBERRIES, CURRANTS and GRAPE 
ct from. 
Seedlings, Ornament 


A good lot of varieties to sele 


Fine blocks of Shade Trees, Forest Tree 


als and Roses. 
OUR SPECIAL?7IES 


Apple Seedlings and Japan Pear Seedlings 
Apple Grafts 
Imported Fruit Tree Stocks 


We Will be glad to quote you on your want list 


A. F LAKE, Pres. C. B. LAKE, Vice-Pres 
R. S. LAKE, Sec’y-Treas. 








1923 

















Printed Salesmen 


We have just made several nursery cata- 
logues that we think—and our customers 
think—are good ones. Each catalogue is 
different from the others: distinct and indi- 
vidual. Each holds a mighty strong sales 
idea that has been carefully developed and 


invitingly presented. 


With the permission of our friends for 
whom we made these catalogues, we have 
printed a few extra copies that we shall be 
very glad to send on request and while they 
last, to other nurserymen who are buyers 
of printed matter made to sell trees and 
plants. 


THE DUBOIS PRESS 


Horticultural Color Printers 
Rochester, New York 


Vv 








> 














SURPLUS TREES 


IN STORAGE—Can Be Shipped ANY TIME 
WRITE FOR PRICES 


PEACH TREES 











9-16 7-16-9-16 5-16-7-16 2-3 ft. 
Belle of Georgia 3000 2500 2000 2000 
Serer rr st 1500 2000 1000 500 
PTR eee 3000 1500 1000 500 
? (ccc cuscsecaes 1000 500 500 200 
DE: cus este wesw at ds 2000 1500 2000 1000 
Mountain Rose ........... 600 400 400 100 
66a kebab Aware ses oe 500 1000 600 400 
eee 400 cs 250 on 
Old Mixon Free ........... 800 300 350 100 
SR a A a 200 100 100 arte 
EE sc owesndonepa tech ene 200 400 
APPLE TREES, 2 yr. 11-16 & up 

300 Delicious 800 Winesap 

300 Early Harvest 500 Stayman W. §. 

400 Hyslop 600 Transcendent 

100 Winter Banana 
SHRUBS 

Sr Sr Cee cocnbhuesedeawiseesedsoccevesocssndce SR. 

ih vec esos daw SAAS Re Oe eRe S ee Chedweseoneedcs | 3-4 ft. 

dads wikis Ua bh Wa hie d 55 6 000 24) ein VU men > us 5.0.5 

ERE ORS Ee Oe ee ea ee 15-18 in 
te eer eee ee rT Pree ee re er 2i 
Enns tates ie RS Cad S Oe Rs. G6 0 Ob CESS CO RU SSE RE Oe 


500 Hall's Honeysuckle 
200 Lonicera tatarica 
400 Hypericum, aureum 
300 Philadelphus, 
200 Grandiflora 

300 Grandiflora 
200 Symphoricarpos, 
500 Vulgaris 
200 Spiraea Billardii 
500 Billardii 

500 Opulifolia 
500 Opulifolia aurea 
1000 Van Houttei 
300 Van Houttei 





i WN We oni bik nals F-0¢h0v.t ene dade bee Use 
PRIVET 

ea” eee 14-2 ft. 3000 L. ovalifolium ... 1-14 ft 

OO AR 2-3 ft. 5000 L. ovaliforium ...13§-2 ft. 

eS Fee 3-4 ft. 5000 L. ovalifolium .:;. 2-3 ft. 

300 L. Regelianum .. 1-14 ft. 000 

600 L. Regelianum ..1g-2 ft. ‘°°? Barberry Thun ig ft., 2 yr 

9 om lis 6 . = 3 . 

200 L. Regalianum .. 2-3 ft. 

1000 L. amurense ..., 1-1g ft. 1900 Barberry Thun., 

2000 1. amurense vee spd ft. (bushy) ...14-2 ft., By fey 

1000 L. amurense .... 2-3 ft. 2000 Box Barberry jotta ae 


The Barnes Bros. Nursery Co 
YALESVILLE, CT. 
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AMERICAN NURSERY MAN---- MARCH, 1923 


EDITORIAL DEPARTMENT—-Communications on any sub- 
ject connected with Commercial Herticulture, Nurseries or Ar- 
boriculture are cordially invited by the Editor; also articles on 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations.4 We also shall be pleased to re- 
produce photographs relating to these topics, Orchard Scenes, 
Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, ete. All photographs 
will be returned promptly. 


Advertising—Advertising forms close on the 25th of each 


month. If proofs are wanted, copy should be on hand one week 
earlier... Advertising rate is $2.80 per column-width inch. 
“AMERICAN NURSERYMAN” is distinctive in that it 


reaches an exceptional list and covers the field of the business 
man engaged in Commercial Horticulture—the carlot operator. 
Here is concentrated class circulation of high character—the 
Trade Journal of Commercial Horticulture, quality rather than 
quantity. 

“AMERICAN NURSERYMAN” will not accept advertise- 
ments that do not represent reliable concern. 

SU BSCRIPTIONS—“AMERICAN NURSERYMAN” will be sent 
to any address in the United States for $2.00 a yenr; to Canada 
or abroad for $2.50 a year. Add ten cents unless bank draft, pos- 
tal or express nioney order is used. Three years $5.00, in U. S. 


RALPH T. OLCOTT 
Editor, Manager 


AMERICAN FRUITS PUBLISHING COMPANY INC. 
eannnnnannnnnoanioorrrorrrcccridbdrbcdcnrbrcraerere re eeeeee PtP PPD DLLPLEDDPLLILLPPLDREPLLLPD 





WHAT THIS MAGAZINE STANDS FOR—Clean chronicling of 
commercial news of the Planting Field and Nursery. An honest, 
feraless policy in harmony with the growing ecthics of modern 
business methods. 

Co-operation rather than competition and the encouragement 
of all that makes for the welfare of the trade and of each of ite 
units, 

Wholesome, clean-cut, ring true independence. 

INDEPENDENT AND FEARLESS—‘AMERICAN NURSERY- 
MAN” makes no distinction in favor of any. It is unt 
in its absolutely independent position and is the only Nursery 
Trade publication which is not owned by nurserymen. 


SF This Magazine has no connection whatever with a par- 
ticular enterprise. Ab ly 4d and independent tn all 
its dealings. 

Though it happens that its place of publication Is In the enst- 
ern section of the country, it is thoroughly National in its char- 
acter and International in its circulation. 

Its news and advertising columns bristle with announcements 
from every news corner of the Continent. 

It represents the results of American industry tn one ef the 
greatest callings—Commercial Horticulture in all ite phases of 
Nursery Stock, Orchard and I Plaating and Distribe- 
tion. 








39 State Street, 
Rochester, N. Y. 


Classified Business Announcements In this Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 


Membership Cali ................. 
Abraham’s Nursery Bik. Walnut Graftwood 
Aiken, George D............ Berry Plants 
Allon, V. R...ccccccccccccecs Strawberry Plants 
American Farm Machine Co.. Kinkade Garden Tractor 
American Forestry Co...... Young Stock 
American Landscape School. Landscape Course 
American Rose & Plant Co.. Own Root Roses, Shrubs 
Atlantic Nursery Co........ Young Stock 
Audubon Nurseries ......... Ornamental Nursery Stock........ 
Aurora Nurseries Young Stock 
Barnes Bros. Nursery Co.... Special Announcement 


Bay State Nurseries Propagator Wanted 
Beaudry Nursery Co........ Change of Address 


American Association 


Beaver Creek Nursery...... EE ca vag vk ws Ch. ia wius eies 

Bender, Robert ............. 0 ER RS er ee ee 
Benedict Nureery Co....... General Nursery Stock ........... 
Bernardin, E. P...........0. General Nursery Stock............ 


Btnok, GRATIOS ...cccccccece Ampelopsis Veitchii .............. 


Bobbink @& Atkins.......... ee ced ooennal 
Borgo, M. N Small Fruits Plants ... 

Bowman, Curtis E. ......... Everbearing Strawberry 

Boyd Brothers ............ . Forest Seedlings, Shrubs 

Burr & Company, C. R........Special Announcement 

Champion & Son, H. J........ Fruit Trees, Ornamentals 

Chase Company, Benjamin.. Nursery Labels ch 

Cole, W. B ; Shade Trees, Shrubs .. 


Star Roses, Etc. 


Conard & Jones Co : 
Landscape Photographs 


Conigisky, B. F 


Cultra Brothers i Young Steck ........ 
eo a ane Growers of Young Stock . 
og ge. Bn ts Strawberry Plants 


Du Bois Press 
Edwards, Harry B.... 
I odie 0c ae wars wate 
Elm City Nursery Co... 
Evergreen Nursery Co.... 
Fairfield Nurseries 


Horticultural Printing .. 
Cal. Privet and Cuttings. 
Norway, Silver Maples .. 
. Box-Barberry ....... 
Seedings, Transplants 

. Grape Vines—C. M. Peters 
Fairmont Nurseries ........ Spruce, Elm, Strawberry . 
Farmer, L. J. . Strawberry Plants .... 
Fippin Ag’! Cons’ It'g Service. 


Fleu, Jr., Conyers B. 
Forest Nursery Co. 
Foster, J. H. 


Geneva Nursery, The 


Golden Eagle Nursery ES 


Griffing & Co. C. M 


. ves _. Grape Vines 
Franklin Forestry Co sodhwerd 


Nursery Soil Problem..... * Ge PRE 


Tree. Bees «.5:< 0nd... , 
Forest Seedlings, Shrubs . 


Lining Out Stock 


.General Nursery Stock 


Golden Delicious ...... 
Special Announcement 


Groth, Sens)... OI: 
Hill Nursery Co., D........ 
Hill Nursery Co., D 


Annuals and Perennials 
i a ed 
Evergreen Specialist 
Hill Nursery Co., D ee i | ny ere 
Hill Nursery Co., D........... Plate Book, Evergreens 
Hobbs & Sons, C. M. ... General Nursery Stock 
Hood & Company, W. T...... General Nursery Stock 
Howard-Hickory Co......... og ER GE Sens 
Hubbard Company, T. S.... Grape Vines, Berry Plants... 
Huntsville Wholesale Nurs.. General Nursery Stock 
\Igenfritz’ Sons Co., |. E......General Nursery Stock 
Independent Fruit Co........ Grape Cuttings ................. 

Insurance Co. of N. America Parcel Post Insurance * 


Fruit and Nut Trees, Ornamentals. 
Ornamental Stock ........6.-...0555 
Special Announcement 
Raspberry Plants 
.Special Prices, Orndmentals ...... 
Permanent Kerosene Emulsion.... 


nter-State Nurseries 
Jackson & Perkins Co...... 
Kelly Brothers Nursery..... 
Kelley, Charles E........... 
Killmer-Brady Nurseries .. 

Kermul Products 


Lilyland Farms ...........- Geades amd Pages ics o «00 000 240008 
Lindley Nursery Co., J. Van. Carolina Peach Pits .............. 
Little Tree Farms........... BVOTOTOORO oon ob es he 0c dbp olen on 
Leedie Floral Co............- Pe, OE 6 0 08s cnnbeembeles 


Lullwater Nurseries 
Milton Nursery Co......... 
Merriam Co., G. & C........ 


Lining-out Stock .... 
Oregon Sycamore Maple 
Webster’s Dictionary 
Small Fruit Plants ............... 
bd6die dooce Specimen Evergreens, Etc. ....... 
Hardy Ferns 
Special Announcement 
Wows GRO .. cnc cei dncs condense 
_,Evergreen Seedl’ os and Trans’ts. 
Ornamental Nursery Stock 
Lining Out Stock ..... 
Wainuts, Cherries, Poplars. 


Mosbaek, Ludvig 


Mount Arbor Nurseries..... 
Naperville Nurseries .... 
Northeastern Forestry Co.. 
Onarca Nursery Co : 
Onarga Nursery Company 
Oregon Nursery Rompeny . - 
Owens, George B.. Small Fruits Plants . 
Painesville Nurseries General Nursery Stock . 
Parsons Wholesale Nurseri.sGeneral Nursery Stock 
Pennsylvania Nur. Co..... _ Currants ... 
Peters, Charles M : Grape Vines iy 
Portiand Wholesale N. Co Ornamental Nursery Stock 
Position Open For Experienced Nurseryman 
Princeton Nurseries...... Ornamental Nursery Stock .. 
Rakestraw-Pyle Co..... General Nursery Stock .. 
Reed, W. C. & Son Cherry, Pear, Apple, Peach. 
Rice Brothers Company...... General Nursery Stock . 
Rockfall Nurseries .Barberry Thun. Seedlings 
Rokely & Son, J. N Special Announcement 
Rosemont Nursery California Privet .... 
Sakata & Company, T... . Buxus Koraiensis 
Sakata & Company, T... . Ussuriensis Pear Stock 


Scarff & Son, W. N Small Fruit Plants .......... 7 
Schifferli Nurseries, F. E Grape Vines, Currants, Gooseber’s. . 
Scotch Grove Nursery... EWOrQreeRe, 0 i . a0 s b's 60 es eRe beds 


Shenandoah Nurseries ... 
Shenandoah Nurseries 
Sherman Nursery Co.... 
Silver Hill Nursery 
Skinner & Co., J. H. 
Skinner Irrigating Co........ 


American Fruit Stocks 
Propagator Wanted 
. General Nursery Stock ........... 
Raspberry, 1-2 yr. Apple .... 
Apple Seedlings, Trees . 
ievigating Gyetent 2 o6s. coos s oN 
mith Company, W. & T General Nursery Stock ........... 
Southern Nursery Co....... Tennessee Natural Peach Seed .... 
Stark Bros. N. & O. Co....... The Stark Tree Digger 
Storrs & Harrison Co....... General Nursery Stock ........... 
Troy Nurseries Grape Vines, Raspberries ......... 
Turner Brothers Glass Cloth for Hotbeds, Etc 
Valdesian Nurseries ......... Peach Sees ®. wi... oes 
Vincennes Nurseries.........Cherry a Specialty ........... 
Waysice Gardens Co......... Hardy Perennial Plants 
Waxahachie Nursery Co.... Roses, Etc. ........ 
Westminster Nursery GCaltierdiin Pubes .:.... «ss idee beck 
Wilson & Company, C. E..... Barberry Seedlings .. 
Woodmont Nurseries I Bas 6.0 Sunwi.daded vades 
Woodmont Nurseries ....... Landscape Planter Wanted 
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The 
Preferred 


"NEW HYBRID RUGOSA 
ROSE F. J. GROOTENDORST 


( Rosa Rugosa Rubra X Crimson Baby F ambiler ) 








AVAILABLE FOR 


SPRING 1923 


The 
Preferred 


Description - True rugosa foliage, with bright crimson flowers pro- | 
duced in clusters all summer from early spring to late | 


fall — strong grower — vigorous bloomer — particularly 
suitable for hedging and mass planting-- very hardy. 


ASK FOR OUR NEW, COLORED LITHOGRAPHED PLATE. 


Our Bulletins, issued frequently throughout the winter | 


and spring, give an up-to date record of stock available 


in various assortments— Roses, Shrubs, Vines, Ever- | 


greens, Perennials, Ornamental, and Fruit Trees. 


Are you on our Mailing List? 


JACKSON & PERKINS COMPANY 


ROSE GROWERS AND NURSERYMEN 


NEWARK NEW YORK STATE 





MOUNT ARBOR NURSERIES 


E. S. WELCH, PRES. 
SHENANDAOH, IOWA 


Our Spring Trade Bulletins are now mailed. Counts 
of stock in it are reliable, subject of course, to stock 
being unsold. 


You will note we list one of the most complete gen- 
eral assortments to be found in the country. 


Fifteen acres of overhead irrigation for the better 
production of shrubs, roses, perennials and evergreens. 


SERVICE 
Quick replies will be given your inquiries. Efficient 
and prompt shipment of your orders, and high grade 
stock, properly graded and packed. 


Carlots shipped to central points for distribution, 
such as Rochester, Salt Lake City, Denver and Cali- 
fornia points. 


Watch for our Bulletins. 
Write—a postal will bring it. 
Largest Wholesale Growers 
in the 
United States. 


If you haven’t yours— 
































We Have Them 


BLEEDING HEART PHLOX ASSORTED 
CLEMATIS ASSORTED AMELOPSIS VEITCHII 

2 and 3 year 2 and 3 year 
HYDRANGEA P. G. and SPIREA ———— WAT- 


ARB. RER 
CLIMBING, BUSH and TREE ROSES 
SPECIALS 





DELPHINIUM BELLADONNA 
2 year field grown 
Per 100 Per 1000 


Onarga Nursery Company 


CULTRA BROS., MGRS. 
Onarga, Illinois 























RICE BROTHERS CO. 


GENEVA, N. Y. 


A General Surplus on 
Fruit Trees, Ornamental Trees, 
Shrubs and Roses 


WRITE FOR PRICES 

















SPECIALIZING IN 


English Walnuts 
Franquette Walnuts 
Cherries 

Carolina Poplars 
Lombardy Poplars 
Black Locusts 
Climbing Roses 


We have at Shenandoah, lowa, now ready for re- 
shipment, two boxes each containing one hundred 
4/6 ft. English walnuts, one box containing two hun- 
dred 4/6 ft. English walnuts, and one box containing 
three hundred 3/4 ft. English walnuts. These are 
the famous Franquette English walnuts. Wire your 
order. We will wire shipping instructions. 


Car lots will be distributed from East- 
tern and other reshipping points this 
spring. Write for prices on your re- 
quirements. 


OREGON NURSERY GO. 
ORENCO, OREGON 
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YOUR OPINION IS SOUGHT ON THIS TRADE TOPIC 


{It is believed that the following extract 
from a carefully prepared paper by an ex- 
pert will prove of special interest to our 


readers. Will Nurserymen aid in attaining 
desired results by communicating their 
opinions on this subject, either to this 


journal or directly to Prof. Fletcher?—Ed.] 


In the course of an address on the subject, 
“Quality In Nursery Stock,” before the New 
Indiana Horticultural 
Fletcher, Department of 


Jersey and Societies, 


Professor S. W 


Horticulture, Pennsylvania State College, 

id: 

True to Name—Quality in Nursery stock 
means, more than all else, trees that are 
true to name. The fruit rrower has two pet 
‘rievances that he is apt te air on all oc 
casions—one is the sins of the commission 
man, the other is the sins of the Nursery- 


harrow your feelings by 
thousands of cases 


man. I will not 
dwelling on any of the 


of misfit trees and the losses they nav 
entailed. It is peculiarly exasperating to 
bring an orchard into bearing, with high 
hopes and at great expense, only to find 
that the trees are mavericks, and worthless. 
1 fear Nurserymen, as a class, have not 


fully realized the human tragedies that may 
result from their blunders. We can forgive 
occasional mistakes, but not repeated blun- 
ders due to persistent carelessness in busi- 
ness methods. I bring no indictment of dis- 
honesty against the Nursery Industry, but 
I do assert that no business having as much 
to do with human happiness and prosperity 
has been as poorly organized to reduce 
mistakes to a minimum and assure satis!ac- 
tion to the customer. It is not that Nursery- 
men are dishonest, but that the Nursery 
Business has not administered 
reasonable safeguards 

We can eliminate, at the outset, the losses 
from intentional substitution. There are 
a few scalawags in every business, and the 
Nursery Business is not an exception, but, 
as a class, Nurserymen are as upright in 
intention as the men they serve. Mis- 
named trees may occur through the care 
introduction of some old variety into 
the Nursery, in budding or bench grafting. 
Through repeated cuttings of bud stocks or 
scions from the Nursery row, the error is 
carried on and multiplied. Nurserymen sel- 
dom grow all the stock they sell; they ex- 
change and purchase from each other. 
Thus the mistake of one may be handed on 
to many. Some mixing may occur in dig- 
ging, storing and shipping, especially in 
the rush of the shipping season, but most 
of it is in propagation. The present ten- 
dency to reduce the number of varieties 
favors fewer errors. Large Nurseries grow 
each of the standard varieties in a solid 
block, often on separate farms, and they 
may be stored in separate cellars. It is not 
likely that any system of Nursery manage- 
ment and inspection can be devised that will 
eliminate all chance for error, but there 
certainly is room for improvement, as every 
fruit grower will vehemently assert, and 
every fair-minded Nurseryman will admit. 

Identifying Varieties—Varieties can be 
recognized about as readily by the tree as 
by the fruit, if the distinguishing points of 
the tree are studied as carefully as we com- 
monly observe the fruit. Bearing trees of 
different varieties have a characteristic 
habit of growth, color of bark, and leaf ap- 
pearance which fruit growers readily recog- 
nize. The identification of varieties in the 
Nursery row is more difficult, but not im- 
practicable. There are hundreds of Nur- 
serymen and Nursery employees who sel- 
dom need to look at labels; they recognize 


been under 


less 





trees, of the standard varieties, 
Certain varieties so impress 
themselves upon the seedling roots that 
they have a characteristic root system re 
gardless of the root-stocks used, and this 
is used as a means of identification by 
Nurserymen. Winesap trees, for example, 
have a flat and shallow root system; North- 
ern Spy is deeper. Even after the trees 
are dug and in the storage cellar, the habit 
of growth, color of the wood, amount of 
ubescence, and the number, size and Color 

’ the lenticels offer a means of identifica 
tion. 

The best time to verify Nursery 
in late summer, when the new wood is pai 
tially mature, and the leaves, which are the 
most distinguishing feature of the tree, are 
available. Shaw, of the Massachusetts Ex 
periment Station, has published a bulletin 
which classifies 30 standard varieties of 
apples by their leaf characters, and gives a 
key for their identification. He was able 
to make a score of 96 per cent. in identify 


Nursery 
at a glance. 


stock is 


ing some hundreds of trees brought to hii, 
as a test, by Massachusetts Nurser,;men. 
't is likely that many Nurserymen could 
have done equally as well Some of the 


most important distinguishing points in the 


ieaves are the length and angle of the 
retiole, the size, shape and serration of the 
tipules and the leaves Peach varieties 
are more difficult to distinguish, both in 
wood and in leaf, but the difference in leaf 


glands are quite marked Montmorency, 
Early Richmond and English Morello cher 
ries, the three most widely planted varte- 


ties, are hard to separate in the cellar, but 
are readily distinguished in leaf. 

This brings up the question of the possi 
bility of Nursery inspection as an aid to 
variety certification It is possible for our 


colleges to train men who have a good eye 
for botanical characters and a sympathetic 
acquaintance with Nursery methods and 


problems, to serve as Nursery inspectors, 
and to rogue the trees of standard varieties 
in the Nursery row. I believe that variety 
inspection of Nurseries is bound to come. 
This work should be done by State inspect 
ors, for the protection of the public, as in 
the case with Nursery inspection for in- 
sects and diseases. It could not be ex- 
pected that this inspection will be 100 per 
cent. perfect, any more than Nursery in- 
spection for insects and diseases is perfect, 
but it would be an additional safeguard for 
the fruit grower 

Nurseryman’s Liability—The question as 
to how far the nurseryman is liable for 
loss due to misfit trees has long been a sore 
point between Nurseryman and grower. 
Many Nurserymen put a disclaimer on their 
order blanks and bills of sale, to the effect 
that they will replace trees found not true 
to name, but are not liable beyond that. 
This, of course, is scant comfort for the 
disappointed grower. This disclaimer has 
not been recognized by courts before which 
suits have been tried; the Nurserymen have 
been directed to pay damages, in spite of 
it. Other Nurserymen agree to send a man 
to top-work the misnamed trees. This is 
fair enough, so far as it goes. Gradually 
the Nurserymen are coming to recognize 
that they have an obligation greater than 
the replacement of nursery stock. The Ap- 
pellate Division of the New York Courts, in 
the case of Lunt vs. Brown Brothers, ren- 
dered the following decision: “We think 
the measure of the plaintiff's damages is 
the difference between the value of the 
farm as it is, and as it would have been had 
the trees been Baldwin.” This is the only 
reasonable position to take and.it is bound 
to become the generally accepted standard 


of business ethics between the Nurseryman 
and his client. 

Some Nurserymen now guarantee their 
trees to be true to name, and if misfits 
occur, provide for arbitration in case the 
two parties to the sale are not able to agree 
on the amount of damages. This is good 
business. The time is coming when all 
reputable Nurserymen will guarantee their 
trees and will take all possible measures, 
including variety roguing by trained men, 
to safeguard the guarantee. They may find 
it necessary to protect themselves by taking 
out insurance in a standard guarantee com- 
pany It is reasonable that the few cents 
that this may add to the cost of each tree, 
in premium expense, should be divided be- 
tween the seller and the buyer. Nothing 
has been done more to promote careless 
ness in Nursery practice than the demand 
of the grower for cheap trees, regardless of 
quality if he wants trees true to name, he 
hould be willing to pay for the precau- 
tions that may make this possible. 

The National Association of Nurserymen, 
whose members handle three-fourths of the 
Nursery Business of the country, appear to 


be on the right track, at last. It has ap- 
pointed a Vigilance Committee to rid the 
trade of firms that have brought discredit 


on the industry. It has adopted a program, 
the goal of which is the promotion of confi- 
dence. The Nurserymen, through their chief 
trade organization, are making a sincere 
and businesslike effort to eliminate the 
misunderstandings and disputes that have 
marred their relations with fruit growers 
for many years. The growers should meet 
them half way. 


Quality in Nursery. stock means more 
than vigor and freedom from disease. It 
means, also, greater uniformity root and 
branch, a finer discrimination in the selec- 
tion of rootstocks, and a guarantee that 
promotes confidence. Quality trees will 
cost more than ordinary trees, and will be 


worth more. The fruit grower should be 
willing to pay for value received. These 
are matters in which the Nurseryman and 
the fruit grower are interested in equal de- 
gree. I should like to see a representative 
from each State Horticultural Society meet 
with the National Association of Nursery- 
men each year, to consider their common 
problems. Mutual recrimination has ac- 
complished nothing; mutual forbearance 
and co-operation may accomplish much. 
Increased Demand for Grapes 

Shipment of grapes in 1922 from the three 
leading grape-growing states in the East— 
New York, Michigan and Pennsylvania— 
was double their average annual shipments 
according to reports to the United States 
Department of Agriculture. New York 
shipped 7,484 cars, compared with an aver- 
age of 3,584 for the years 1917-1921; Mich- 
igan shipped 5, 833 cars, compared with an 
average of 2,912, and Pennsylvania, 1,514, 
compared with 737. 

Giant Concord Grape—A. M. Augustine, 
Normal, Ill, exhibited at the Illinois. Nur- 
serymen’s Assn. meeting in Chicago a bunch 
of Concord Grapes, the berries of which are 
twice as large as those of the ordinary Con- 
cord. He owns the vine and controls the 
output. No stock is for sale. 

The Eastern Nurserymen’s Association is 
fully alive to the need for co-operating with 
the inspectors in an attempt to control the 
Japanese beetle. Strict measures in New 
Jersey and Pennsylvania are observed. 
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Proof of Successful Operation of the System of Advance Payments For Nursery Stock or Cash With Order Plan— 
Indorsed alike by Nursery Proprietors and Salesmen—Explained in Detail by J. Frank Jones, One of the Proprie- 
tors of the Mount Hope Nurseries, Lawrence, Kansas, Before the Western Nurserymen’s Association in Annual 


Mr. President and Fellow Members of the 

Western Association of Nurserymen: 

As indicated by the printed program, and 
the announcement just made, the subject 
assigned to me is ADVANCE PAYMENTS 
or CASH WITH ORDERS. There should be 
no need of taking time here to explain it, 
for the reason that in accordance with the 
expressed wishes of this organization at the 
meeting last year our president appointed a 
committee to investigate the feasibility of 
putting the retail or agency business on a 
cash basis and to work out a uniform plan 
of operation. The report and recommenda- 
tion of said committee, which was printed 
in the form of a 16-page booklet, was 
mailed to all members of this association, 
and to the members of the American Associ- 
ation as well; hence, we should all be famil- 
iar with the program proposed. If there 
are any who are not, and they will see or 
write Paul C. Stark, of Louisiana, Mo., 
chairman of the committee referred to, they 
may be able to get a copy of the report. 

Until a year ago, when M. R. Cashman 
brought the matter before a dozen or two 
members of this assiciation who had gotten 
together to cuss and discuss the problems 
of the retail Nurseryman, there were few 
of us, I presume, who had thought of, or 
been willing to treat a plan of this kind as 
anything short of Utopian. After Mr. Cash- 
man had told us of what a certain Nursery- 
man in the Saskatchawan district of Can- 
ada had succeeded in doing, and single- 
handed at that, also what his own firm had 
accomplished in their unsupported effort 
to put the business on a cash basis over 
their part of the country, there were few 
“Missourians” left among us. I am fearful, 
however, that there were some who at- 
tended the meeting that night whose faith 
and courage failed them later, though I hope 
I may be mistaken in that connection. 


The speaker can think of but one reason 
why he was delegated to present the matter 
for further consideration and discussion at 
this time, namely: That his firm went back 
home after the meeting last year, and in- 
stead of simply taking off shoes and hose, 
wading in with care and deliberation to see 
just how hot or cold the water might be, 
we jumped head first into the thing with a 
determination to get “sounding” and my 
understanding is. we are now asked to tell 
what we found. In doing so, I trust you will 
excuse the necessary reference to our firm, 
because I have naught but our own experi- 
ence to narrate. 

We waited until the close of our spring 
selling season ( about the last of March) 
before presenting the proposition to our 
men, at which time we sent them a two- 
page multigraphed letter announcing our 
change of policy and nointing out to them 
the weakness and fallicies of the old sys- 
tem, things which I am sure it is quite un- 
necessary to elaborate upon here, or even 
rehearse. This letter, with printed forms 
and supplies which immediately followed it, 
was not received with ‘an outburst of en- 
thusiasm; in fact, Wwe came to find many a 
“doubting Thomas” among them. Having 
been determined and ovtimistic oursélves, 
we stood our ground. The thing we didn’t 
do was attempt cramming it down ‘the 
throat of each and eVery man, regardless of 
his like or dislike for it, but undertook 
SELLING it to them. That we have been 
reasonably successful is attested by the 
fact that thus far we’ have not, to our 
knowledge at least, lost a single man on ac- 
count of the changed policy. There is no 
small amount of encouragement for us (and 
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I hope there may be for others who have 
‘red the plan) i nthe fact that some of our 
o'der and more successful men who were 
perhaps the most antagonistic to begin are 
now the biggest oosters for the plan. 
Through the conversion, success and co- 
Ozerauon of such men the matter ~~ lining 
up new recruits has been a fairly simple 
matter. It has been intensely interesting 
to watch and study the development and 
expansion of the plan within our own or- 
ganization, and while we have not yet 
rounded out our first year with it, the re- 
sults thus far have been so satisfactory 
we are thoroughly satisfied that regardless 
of what other firms operating over the same 
territory may see fit to do, we will “carry 
on” until we put the business on a sellt- 
sustaining basis, at least, nor do we believe 
it will take us more than another year or 
two to do it. 

From April until November our cash pay- 
ments increased from 3% to 19 per cent., 
with an average of 10.01 per cent. on our 
total fall sale. The past three months they 
have been showing a substantial increase 
and believe that on spring business we will 
have considerably better than 15 per cent., 
which, for the first year, we think fairly 
encouraging. It was an entirely new propo- 
sition over the territory where we are oper- 
ating—our men and our customers had to 
be won over; there were objections and 
prejudices which had to be broken down, 
but the rough part of the road is now behind 
us and we find the way getting smoother 
and smoother with each advancing step. 

OUR INDUCEMENTS: So far we have 
offered only one, and that to the purchaser, 
being the premium of 10 per cent. in stock. 
Properly presented, and with legitimate em- 
bellishment, such an offer can be made very 
interesting to the majority of buyers. We 
have talked our “Preferred Service” for 
cash buyers more strongly, perhaps, than we 
have the premium offer. We have done 
more than talk it, however, we have “de- 
livered the goods.”” The tags covering cash 
orders carry the impression of a rubber 
stamp which reads “This order was paid in 
advance and is subject to preferred service.” 
Our men understand that such orders are 
to be given special attention, both in the 
selection and packing of the stock. The 
agent, the deliveryman and the customer are 
quickly impressed with the fact, that, in 
addition to the 10 per cent. premium stock, 
the cash buyer does get more for his dollar 
than the other fellow, and as time goes on, 
we're satisfied more and more of the wurth- 
while trade is going to want to get in on it. 

All we have offered the salesman is the 
opportunity to draw down his full com- 
mission on paid orders and the protection he 
obtains for himself against “charge backs” 
on countermands. We are not sure that a 
bonus of 1, 2 or 3 per cent., perhaps, 
wouldn’t be a good investment, and if such 
an offer had been in force with us the 
past year we question not our record would 
show up a whole lot better than it does. 
Such a bonus would not necessarily become 
an added cost, for the reason that when tne 
business has been put on a cash basis, it 
will be a very easy matter to reduce the 
delivering and collecting expense propor- 
tionately. We handled 95 per cent. of our 
fall deliveries at a cost of 6 per cent. or 
less, half of those costing only 3 per cent. 

Referring to the matter of bonding the 
salesman, there is more to be said in favor 
of, than against such policy, though we 
believe its value lies in the dignity and char- 
acter it lends to the business. We do not 
assume to minimize the safety feature, how- 
ever. There is always the chance of being 
“crooked,” we'll admit, but under careful 
management the risk isn’t any greater than 
in employing unbonded deliverymey. and 
if we had no greater loss to reckon with 
than we have suffered through dishonest 


deliverymen over a period of twenty years, . 


or more, we would consider ourselves most 
fortunate. We doubt very much if it would 


amount to 1-10 of 1 per cent., which is 
negative along side of what we lose season 
a‘ter season on uncollected orders. 

At this point I am prompted to throw a 
side light or two on the: subject being 
treated, just to show what the other fellow 
thinks of it. The following quotation from a 
letter received from a delinquent customer 
a few weeks ago is not offered because of 
any value we rliace on his onir‘>> of things 
legal, but simply fer its significance: 

“Gentlemen: I enclose you settle- 
ment of my order. Will say for your 
benefit that your so-called contract 
isn’t worth the paper it is printed on, 
and for the reason no payment was 
made on it, which was necessary to 
make it binding.” 

This one, which was from an attorney and 
came to hand only a few days ago, is worthy 
of cons‘deration, also: 

“Referring to your claim against Mr. 

Jlank, there is no chance of collecting 
it now, for the reason he has been out 
of work for some little time, is badly 
in debt and hasn’t anything over and 
abcve his exemptions, though he was 
holding a good paying position at the 
time he placed the order. One thing I 
have never been able to understand is 
why you Nurserymen don’t collect for 
these orders when they are written, 
instead of waiting several weeks or 
months, risking such reversal of cir- 
cumstances and conditions as has hap- 
pened in this case. Blank was earning 
good money at the time he ordered, and 
should have been able to pay, whereas 
today he is broke. It isn’t for me to 
dictate how you should run your busi- 
ness, but it does seem to me that there 
is plenty of room to safeguard your- 
selves against experiences of this kind.” 
Going back to the question of methods 

or policy, I might state that our men are 
furnished a printed letter of introduction, 
which carries authorization to collect pay- 
ment of orders, also a specific notice and 
instruction to the purchaser that all checks, 
or remittances of other form must be made 
payable to ourselves at Lawrence, Kansas. 
We have not lost a dollar under this plan 
so far, yet it is our intention to have our 
next supply of order blanks carry a similar 
notice across the face of thei, in red ink, 
perhaps, and as a further precautionary 
measure. 

Another scheme we adopted, and which 
met with commendation at the hands of 
our salesmen, was the incorporation of the 
premium offer in our printed form of ac- 
knowledgement which we mail each cus- 
tomer on receipt of his (or her) order. 

We have not kept tabulated record of 
returns from this percentage, but were 
agreeably surprised the way it took, and 
continues to take. Here again is encourage- 
ment for the salesman, because when such 
remittances come to hand he is advised 
and any additional commission he is enti- 
tled to is added to his next check. 

Here is a concrete example of how it 
works. This letter came to hand Saturday, 
January 6th: 

“Herewith G. T. Owen’s check for 
$40.90, being half the amount of his 
order dated December 5th. He is 
going to pay the balance inside of 30 
days, and will then select his premium 
stock. Mr. Owen is a sample of how 
pressure brought to bear on the prem- 
ium offer will line them up with the 
cash. I gave him a work-out both times 
I sold him, but he admitted to me that 
not until you wrote him did he consider 
seriously the idea of making an ad- 
vance payment. I want you to know 
that your co-operation from that end 
helps wonderfully, so I hope you will 
keep on with the good work, helning me 
to get the cash on just as many of my 
orders as we can.” 

Another salesman wrote us about a week 
ago that he was holding up something bet- 
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ter than $200.00 worth of orders, for the 
reason the customers wanted to take ad- 
vantage of the premium offer, but needed 
a little time to scrape the money together. 

With the thought that there might be 
some in attendance at this meeting who 
have not yet adopted the new plan, and 
who find the question “How would our men 
accept such a policy?” bobbing up in their 
minds, I copied a few addit‘onal letters, 
which we received during the early weeks 
of our experiment, with the hope they 
might prove of interest and lend a degree 
of encouragement, perhaps: 

“I am pleased to know that my work 
for you has been so satisfactory. As 
far as my success in getting cash with 
order is concerned, I took you at your 
word and give my customers to under- 
stand that it is your way of doing busi- 
ness, and under the liberal premium 
I am able to offer, I find it compara- 
tively easy to get payment with order. 
So far I have averaged pretty close to 
70 or 75 per cent., but didn’t suppose 
that was unusual. I’m glad to know that 
I am holding my own with the rest of 
the boys.” (Walker, Mo.) 

“Wish to state that I’m in happy ac- 
cord with your 10 per cent. premium 
plan, recently received. I'll certainly 
do my best to make it win. Have had 


several talks with bankers and millers 
here and they agree it is the way the 
Nursery Business ought to be run. I 
feel the same way about it and am sure 
we can make a success of it.” (Lin 
coln, Kas.) 


“The cash with order plan is undoubt- 
edly a good thing for the agent as well, 
as for the Nurseryman, so you can de- 
pend on me to use my best efforts to 
induce customers to pay cash and get 
the extra 10 per cent. in stock. It is a 
sudden change, of course, and may take 
time to educate the people up to it, but 
I'll do all I can along that line and to 
put my business on the cash basis.” 
(Todd, Ky.) 

“I am heartily in favor of the new 
plan you have presented and don't see 
why it can’t be put across. If other re- 
tail nurserymen will adopt it I believe 
it will be comparatively easy. I don’t 
think perishable goods like yours should 
be sold any other way. Personally I'm 


for it stronger than horse-radish.”” (Ab- 
ilene, Kas.) 
“I enclose additional orders for last 


week to the amount of $139.00, making 
my total $340.00. Please notice the 
amount of cash collected, $115.00 out 
of $139.00. I don’t believe it will be 
very long until I will be able to get all 


cash. It’s too bad you didn’t adept this 
plan 10 years ago, for if you had it 
would have saved the both of us a 


good many dollars. Of course it doesn’t 
make so much difference on small or- 
ders, but when some of the larger buy- 
ers get cold feet along about shipping 
time, and try to cancel their orders, 
it is going to give me a whole lot of 
satisfaction to know that it is going to 
be a case of “we should worry.” Hon- 
estly, Mr. Jones, it makes me mad 
when I think of the commission I have 
lost On countermanded orders, which I 
could have saved if this scheme had 
been put into effect several years ago. 
You don’t need to preach it to me any 
longer, because I'm converted heart and 
soul.” (Dodge City, Kas.) 

“I find the average customer is glad 
to take advantage of your liberal propo- 
sition to cash buyers. You are right, 
a cash customer is entitled to a better 
deal than one buying on credit and I 
haven’t had any trouble getting them 
to see it that way. I have been in busi- 
ness for myself and therefore appreci- 
ate your efforts to put yours on a 
sound and safe basis. Even if we get 
only a part payment I feel that it is a 
step in the right direction. As long as 
I do not get my commission until orders 
have been collected,*I am interested 
myself in seeing them cash up 100 per 
cent. Of course it is only a question of 
time until all other Nurserymen will fol- 
low your lead, but until they do I feel 
that we have an advantage over them. 
I wrote five orders today and collected 
a substantial payment on every one of 
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them, so you can see that I’m holding 

my own.” Kansas City, Kas.) 

The next one, which was written us Janu- 
ary 9th, and was from a new man, who had 
just started, was a surprise to us, as it 
probably will be to you. It simply goes to 
show the extent to which some men will 
figure the proposition out for themselves, 
and the different ways in which they will 
attempt to make it work: 

“Enclosed herewith is my first lot 
of orders. These parties did not care 
to pay cash, so I am sending you my 
own check in settlement of their orders 
and I presume this will entitle me to 
the 10 per cent. premium stock. If this 
isn’t regular you can return my check 
and let the orders come the usual way.’ 
(Woodward, Okla.) 

I am wondering if some of you who are 
growers and wholesalers exclusively, have, 
by this time, commenced to say to your- 
selves that this is no funeral of yours. Can 
you be so sure of that? Is the Nursery 
Business so different from others that the 
men engaged in one branch are able to suc- 
ceed and prosper regardless of how their 
brethren in another may be getting on? 
Did you ever stop to think, Mr. Wholesaler, 
that very often the necessity of reporting 
to The Trade Protective Association that 
your dealing with Mr. A, B or C were un- 
satisfactory, or that he was slow in meeting 
payment of his account did not necessarily 
grow out of lack of desire on his part to 
make prompt settlement, but rather, an in- 
ability to do so because of “bad collections” 
in his own business? Again, do you appre 
ciate the fact that such a condition does 
not always indicate a lack of efficiency in 
management, that what looked like safe and 
satisfactory business in April and May 
(which marks the opening of a selling sea- 
son for the retail Nurseryman) might easily 
have turned out to be something quite dif- 
ferent by October or November, at which 
time he offered his orders for delivery and 
payment, this because of a nation-wide 
strike among this, that, or some other class 
(or classes) of wage earners, or for the 
reason, perhaps, what promised to be 
bumper crops over his territory at the time 


his orders were booked, turned out to be 
something quite the opposite by harvest 
time? 


After all, isn’t there going to be some de- 
gree of satisfaction and surety for you In 
seeing the retail firms put their business 
on a basis which will safeguard same 
against that proverbial “slip between the 
cup and lip,” a slip with a double kick to it, 
one of which might chance to catch you in 
the solar plexus? In my own mind I am not 


so sure that as time goes on, and the wis- 
dom of the ADVANCE PAYMENT PLAN 
induces more and more firms to adopt it 


that you wholesalers are not going to find 
yourselves making a mental note (if not a 
file record) of the retail fellows who have 
grown tired of building on the shifting 
sands of crop and industrial uncertainties, 
and who, with a spirit of confidence and de- 
termination, have set about putting a foun- 
dation under their business as strong and 
lasting as Gibraltar—the policy of selling 
for CASH WITH ORDER. I wonder where 
there is among us the firm or individual 
that would be likely to blame you for the 
practice of such self-preservation? 

In the faceof the facts presented and 
letters which I have read, I think, gentle- 
men, you will be able to appreciate why we 
feel extremely optimistic over the prospects 
and chances of reaching our goal—putting 
the retail (or agency) branch of the busi- 
ness on a self-sustaining basis. Our only 
regret is that we didn’t have the nerve to 
tackle the plan years ago. Our success with 
it during a year when business and finan- 
cial conditions have been about as near low 
ebb as it would be possible for them to get 
has been such that we feel most confident 
of what we will be able to accomplish when 
the dawn of President Harding’s day of 
normalcy spreads out before us. We invite 
and sincerely hope that you, who have not 
yet given the thing a trial, will go back 
home from this meeting, as we did from the 
one a year ago, determined to cast your lot 
with those firms who are already paving 
the way for easier going in the Nursery 
Business during the years that are ahead of 
us. How truthful the adage that “In union 
there is strength,’ and why shouldn’t we 


61, 


unite on this simple, sane and satisfactory 
means of putting into our respective tills 
the thousands of dollars that have gotten 
away from us in the form of “Accounts re- 
ceivable”? In this day of modernized and 
improved business methods, what justifica- 
tion have we for our unwillingness or fail- 
ure to break away from the old system, a 
system as precarious as it is out-of-date? 
You may have a satisfactory answer to my 
question, but I’m frank to acknowledge that 
I have been unable to find one. 

The discussion of this paper from the 


floor of the convention, which was a most 
favorable one, disclosed the fact that a num- 
ber of firms had adopted the plan, while 
several others resolved to do so the coming 
year. One of them reported having collect- 
ed 20 per cent. on their current year’s busi- 
ness to and including week of January 13th. 

Under the question of additional costs, it 
was shown that the item of “premium stock” 
was the only one calling for consideration, 
since packing, shipping and delivering ex- 
penses were not increased to any measur- 
able degree. The cost of the stock is easily 
determined, since the firm whose stock into 
retail orders is costing 17% or 20 per cent. 
knows that the 10 per premium is 
adding 1% or 2 per cent. increased cost to 
the total overhead of their business. That, 
however, is readily and comfortably ab- 
sorbed by the firm who may be operating 
in large measure on borrowed money and 
paying 6, 7 or 8 per cent. for their “working 


cent. 


capital.” 

Mr. Jones says his firm will gladly send 
samples of its different of printed 
matter bearing on the subject to any who 


pieces 
may be interested. 


Delivery Does Not End All 
Chris. Kinsel, Jackson township, 
purchased five plum trees from a Nursery 
10 years ago. He thought he had been de- 
when for four or five years not a 
Then along came 
The Water- 


lowa, 


frauded 
good plum was produced. 
a Farm Bureau representative. 
loo, lowa, Courier says: 

To prove that there is a difference when 
trees are sprayed, the bureau supervised 
spraying on one in each of about four parts 
of various orchards. Of course the sprayed 
trees were filled with good fruit, showing a 
greater yield than the others. 

The Farm Bureau did more. To remove 
doubt and prove that the county agent didn’t 
happen to know any of the trees to spray, 
half of certain ones were treated. The re- 
sults would have converted anyone. 

“One side of each tree treated in the 
latter way was loaded with fruit—the other 
unproductive,’ says Kinsel. “That was 
enough. We got a spray ring organized. 
This year my plum tres were loaded. There 
were at least 18 bushels on the five trees. 
I had a chance to see what variety they 
are—and find them all alike. I am not sorry. 

Everyone who has seen these plums states 
them to be the first of the kind they know 
of. It was necessary to prop the branches 
on every side to support the enormous load 
last summer.” 

Kinsel figures that it costs him 25 cents 
a tree to spray his plums. This is exceed- 
ingly low for the returns. He gave fruit to 
all his friends and then had more than his 
family could use. He does not know the 
name of the variety. He says the fruit has 
a very thin skin, exceedingly small stones 
and the flesh is green in color when ripe. 
Fruit is of medium size. 

Here is further evidence of the need of 
close co-operation between Nurserymen and 
planter. It’s the care of trees after they 
have been planted that constitutes service. 


The delivery does not end all. 
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Spring Tree Planting Week 
To Make America the Garden of the World. 

Secretary J. A. Young, after a_ three- 
weeks’ trip East and West, during which 
he addressed trade and civic organizations 
in several cities and called upon horticul- 
turists and United States Agricultural De- 
partment officials has been at work at the 
Aurora, Illinois, headquarters of the Plan 
to Plant Another Tree movement on ar- 
rangements for country-wide observance of 
spring Tree Planting Week. Literature is 
going out to a wide range of organizations 
and state officials and other individuals 
are being interested. This spring the ob- 
servance of Tree Planting Week is in ac- 
cordance with dates arpropr’ate to climatic 
conditions. For instance, Tree Planting 
Week was observed in Oregon, February 16- 
23; In North Carolina, February 23-March 2. 
In North Dakota, New Hampshire, South 
Dakota, Wyoming, Wisconsin and Connecti- 
cut it will be observed April 27-May 4; and 
in Maine, Vermont and Montana, as late as 
May 4-11. 

“It means,” says Mr. Young, ‘that plant- 
ing is not to begin, continue and end dur 1g 
this one week. It does not even mean that 
the great keynote of this concentrated el- 
fort to plant a tree, shrub or flower for 
every man, woman and child in America, 
will be undertaken in one week alone.” 

“Plan to Plant Another Tree” is urging 
continual planning and  planting—every- 
where, anywhere, whenever climatic condi- 
tions are advantageous. Tree Planting 
Week should no more confine one’s plant- 
ing enthusiasm to seven days than should 
Independence Day confine one’s patriotism 
to 24 hours. In all effort directed towards 
Tree Planting Week, we want it emphasized 
that there is continual year-round oppor- 
tunity—a need for more planting and more 
intelligent planting. We want it impressed 
that it is by only such sustained effort that 
we will be able to realize the two great 
general ends of the Plan to Plant Another 
Tree movement—to make each community 
a better place in which to live, and to Make 
America the Garden of the World.” 

Growing monuments for living heroes is 
a prime feature of the Plan to Plant An- 
other Tree movement; also restoring the 
home orchard and the small fruit plots. 


In California 
The California Association of Nurserymen 
has been preparing actively for Tree Plant- 
ing Week, March 4-10. With true “Plant 
Another Tree” spirit, the association an- 
nounces to its members: 


This is the greatest opportunity ever of- 
fered the trade to promote the planting of 
trees by the general public, and it will be 
our own fault if we do not achieve the 
results we hope for. 

Why not begin now to interest your local 
school board in a special program for this 
week? Or why not see that your local 
church or its societies adopts the plan of 
planting a tree or two on the church 
grounds? Look around at your parks, your 
fire houses, the public buildings, the road- 
sides of the community. Get the women’s 
club or the improvement club on the job, 
and see to it that they are helped to make 
a success of their tree planting. In almost 
every community the opportunities are 
boundless. 

Incidentally, do not forget to encourage 
the planting of home orchards, especially 
in the towns and villages, and give your 
customers all the assistance possible to 
make their plantings successful. Remember 
that in all we do this year, we are laying the 
foundation for future observance of this 
week, and do all you can to produce satis- 
factory results. 

We are off to a good start, and it is up 
to us to see that the finish is in keeping 
with the start. This is but the beginning. 
By following the proper methods, we can 
create a steady demand that will recur year 
after year, insuring the continual beautt- 
fication of our State and the stabilization 
of the industry on a profitable basis. The 





AMERICAN NURSERYMAN 








March, 1923 





TREE LOVERS ASSOCIATION OF AMERICA 
Plan to Plant Another Tree 


TO MAKE AMERICA THE GARDEN OF THE WORLD 


An organization independent of any 
trade association, to advance the Plan to 
Plant Another Tree movement has been 
formed. It is the Tree Lovers Association 
of America. It has been incorporated with 
the following officers and directors: 

President—Dr. U. P. Hedrick, vice-direc- 





tor, New York State Agricultural Experi- 
ment Station, Geneva, N. Y. 

Vice-President—Alvin E. Nelson, presi- 
dent Swain Nelson Sons Co., 970 Marquette 
Bldg., Chicago, Ill. 

Treasurer—William A. Peterson, peony 
specialist, 30 N. WUaSalle St., Chicago, Il, 

Secretary—J. A. Young, horticulturist, 
Aurora, Ill. 

BOARD OF DIRECTORS 

U. P. Hedrick, Geneva, N. Y., President. 

William S. Linton, Saginaw, Mich. 

Ralph T. Olcott, Rochester, N. Y. 

Mrs. J. D. Sherman, Washington, D. C. 

Dr. J. C. Blair, Urbana, Il. 

T. A. Torgeson, Estevan, Sask., Canada. 

Phillip Breitmeyer, Detroit, Mich. 

V. D. Hill, Dundee, II. 

J. A. Young, Aurora, IIl., Secretary. 

William A. Peterson, Chicago, Ill., Treas. 

A. E. Nelson, Chicago, Ill., Vice-President. 

Paul Stark, Louisiana, Mo. 

M. C. Cashman, Owatonna, Minn. 

F. A. Wiggins, Toppenish, Wash. 

George Klehm, Arlington Heights, III. 

Roy F. Wilcox, Montebello, Calif. 

Walter E. Campbell, New Haven, Conn. 

A. C. Wilson, Springfield, Il. 

Fruit specialists of the Central West are 
generally agreed that the Missouri River 
region, including eastern Nebraska, is des- 
tined to become one of the most important 
fruit producing sections of the United 
States. The deep loess soil formation is 
exceptionally well suited for the growth of 
plants. The climate, air drainage, accessi- 
bility to markets, as well as the moderate 
price of land favor an expansion of fruit 





DR. U. P. HEDRICK, Geneva, N. Y. growing. 
disastrous slumps which have struck our Huntsville Wholesale Nurseries, 
market at times in the past can be elimi- ET ROLES CSP 50.00 
nated if we will only work together and C. E. Wilson & Co., Manchester, 
make Tree Planting Week what it IS "aes wikis iat 4 aie cate Wade alain 10.00 
should be. The “American Nurseryman,” Roch- 
——_—_—_——_————_ he a 6h kai hati saben eso hiee 25.00 
A TEMPLE OF HORTICULTURE. Augustine & Co., Normal, Ill....... 25.00 
An outstanding feature of the Plan to eg ted Woe Glenview, Il. oe 
> ‘ * oe , nro. Golf Nursery, Glenview, Ill......... 25.00 
Plant Another Tree move ment is the yee Glen Ellyn Nurseries, Wheaton, Iil.. 25.00 
ject for a Temple of Horticulture of national North Shore Nursery, Libertyville, 
scope, to be built in Chicago as a part of DAK cvhe pak ne cokeh oh ce Ra ehe< 25.00 
the great Chicago city plan. The need of a Mount Arbor Nurseries, Shenandoah, 
es : ere attain taciniinaht lai DRC otGidcoteas ¢ahe pr dleauwes aes 150.00 
centrally located nat-o2al institution has Caien Wecthecs Geahemen. hock: 
been felt. Such a building could provide NE i ee mere yet 25.00 
space for conventions of all horticultural Freeman’s Nurseries, Evanston, IIl.. 25.00 
organizations, continuous exhibits, etc. — Nursery, Morton Grove, 
; SU Ae MGAe SAN a are eh Sas @ Gulbhueiel 4 oie @ 25.00 
also c s es shmen 
The plan _ contemplates establish us t Eschrich’s Nursery, North Milwau- 
of a large arboretum in connection with EL i. eo nn ah als ci aa & 25.00 
the Temple of Horticulture. Kankakee Nursery, Kankakee, III... 25.00 
Professional and amateur can joiu Klehm’s Nurseries, Inc., Arlington 
. , : : EL. an buns ahh ote gan mene 100.00 
rtil this t s take special 
ee Se pre, aed eat Hopedale Nurseries, Hopedale, Ill.. 25.00 
pride in the establishment. e Chicago arthur Bryant & Son, Princeton, Ill. 100.00 
Association of Commerce has already in- Beaudry Nursery Co., Oak Lawn,Ill. 50.00 
dorsed the proposition, Nursery organiza- — ~ de St. Aubin & Bro., Oak 
9 
tions may well give it their active support. arm, oe RA oN Sad Festa ah Ge 25.00 
I h y se . h e ct ra 7 Wm. A. Beaudry Landscape Organi- 
n the near future the American Assoct zation, Chicago, Ill..............- 100.00 


ation of Nurserymen may %e holding its 
annual conventions in the Temple. 


SUBSCRIBERS FOR 1923 
“Plan to Plant Another Tree”’ 


Mr. William A. Peterson, Treasurer, 
30 No. LaSalle St., Chicago, Ill. 
Peterson Nursery, 30 No. LaSalle 
Street, Chicago, Ill......... wane $ 500.00 


Jackson & Perkins, Newark N. Y... 100.00 
Stark Brothers, Louisiana, Mo..... 100.00 
Conard & Jones, West Grove, Pa... 25.00 
Pontiac Nursery, Detroit, Mich..... 15.00 
J. A. Youms, Aurora, Mi............. 100.00 
D. Hill Nursery Co., Dundee, Ill.... 500.00 
Onarga Nursery Co., Onarga, Ill.... 100.00 
Golden Eagle Nursery, Golden Eagle, 

Shs shea bs Joh oka see eae ews v0 25.00 
Swain Nelson Sons Co., Chicago., Ill. 250.00 
H. C. Burridge & Son, Libertyville, 

See atcha «ae uitl ti Mena wh wah « & AR ahd 15.00 
L. F. Dintelman, Belleville, Ill...... 10.00 
Homewood Nursery, Homewood, III. 10.00 
Custer Brothers, Normal, Ill....... 5.00 


Littleford Nurseries, Downers Grove, 
EEA IR SS OE ae eres 50.00 
Shenandoah Nurseries, Shenandoah, 


Cf foe Gore Phe eas foe. oe Seg 100.00 
Breitmeyer Nursery, Rockwood, IIl.. 50.00 
RRL Ae cc cin Bg ions wards aan mare $2840.00 


“We Nurserymen need the confidence of 
the public’—President E. C. Hilborn, North- 
ern Retail Nurserymen’s Association, Dec. 
4, 1922. 

In a recent article in Pacific Rural Press, 
highly interesting from every viewpoint, 
George C. Roeding, Niles, Cal., shows that 
fruit-tree bud selection is not new—that it 
was practiced many years ago by George T. 
Powell in New York State, and forty years 
ago by John Rock in California, where it is 
now pronounced a great success. 


When writing to advertisers just mention 


“American Nurseryman. 
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Proposed Nursery Laws 
In the last issue of the American Nursery- 
man and in this journal 
has emphasized the desirability of initiating 
legislation the part Nurserymen as 
well as combating that which has otherwise 
originated. 


previous issues, 


on of 


It is right in line with this idea we note 
that the committee of the Cali- 
fornia Association of Nurserymen, of which 
Fred H. Howard, Los Angeles, is chairman, 
has proposed which were 
recently presented for special consideration 
of the Agricultural Legislative Committee, 
composed of a majority of co-operative asso- 
ciations of California, before sending to the 


execut’ve 


four measures 


Legislature. 

The first of these has to do with the sub- 
ject of Nurserymen’s liens. The committee 
says: 

There is no provision in the present law 
for a lien on property improved by Nursery 
stock or landscape work. 

Frequently Nurserymen have lost con- 
siderable sums through the sale of Nursery 
stock or through services rendered in actual 


improvement of realty. Men with inade- 
quate capital, or unscrupulous real estate 
operators or land owners, have secured 


trees or plants which are used to improve 
and enhance the value of their property, and 


the only present recourse is through suits 
at law, which are expensive, tedious, and 
often fail of recovery for one reason or 
another. A lien law should apply in the 
same way as do builders’ or mechanics’ 
liens, since the property affected is im- 
proved and gains in value through such 
plantings, and such a law would greatly 


simplify the procedure for recovery of sums 
due for such work. 

The text of the new law proposed to ef- 
fect this result follow: 

Civil Code—-Add a new section to be num- 


bered 2066: 

Lien of Nurserymen—-One who sells Nur- 
sery stock, trees, plants, shrubs or vines, 
which are thereafter attached to the soil, 


has a lien on property so improved for the 
price of the improvement. 


Code of Civil Procedure—Add a new sec- 
tion to be numbered 1191%: 
Lien on real property for improving: Any 


person, who at the request of the reputed 
owner of real property furnishes Nursery 
stock, trees, plants, shrubs or vines, which 
are thereafter attached to the soil of said 
real property, has a lien on real property so 
improved for labor and materials furnished. 


The second proposed measure would pro- 
vide for inspection at initial point of ship- 
ment. The committee says: 

The present law provides for inspection 
of trees, plants, shrubs or vines at destina- 
tion by the County Horticultural Commis- 
sioner, who has jurisdiction over such desti- 
nation point. 

This law has entailed a great deal of ex- 
pense upon the Nursery industry, owing to 
the fact that with fifty different commis- 
sioners with independent jurisdiction, there 
is no way for a Nurseryman making a ship- 
ment to know just what requirements may 
be considered vital by the commissioner 
having jurisdiction over its destination. It 
is a common experience that a shipment is 
rejected entirely in one county, which is 
passed without question in an adjacent 
county. It is also the case that what is ac- 
ceptable in one season will be barred the 
next by the same official. The Nursery In- 
dustry is therefore placed under a heavy 
expense, represented by the cost of freight 
both ways on any shipment rejected, in 
addition to losses sustained through the 
death or destruction of plants, etc., so re- 
jected. 

It is believed that a method of inspection 
can be devised which will assure protec- 
tion to the grower by making certain that 
only absolutely clean, healthy plants are 
shipped from the nursery, personally in- 
spected and certified by the State, acting 
through local officials, which will at the 
Same time eliminate this large source of 
loss to an essential industry. Through the 
bill which follows, it is intended to bring 
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Evergreen Beds, D. Hill Nursery, Dundee, Ill. 


The Men Who Use 
Skinner Irrigation Systems 


The value of an irrigation system is so evident that it 
does not admit of argument. 
which system will give you the best results. 


The Skinner Systems have been selected by such men as Luther Burbank 
Burpee, Bobbink and Atkins, Julius Roehrs, and many other prominent 


So when you select a Skinne System, your judgment is backed by the most 


Write us about your requirements, 
and we shall be glad to give you 


The Skinner [rrigation Co. 


TROY, OHIO 
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The main question is 















about the destruction at the source of in- 
sect pests or diseases which afflict Nursery 
stock, instead of allowing the present 
danger of infection or infestation from ship- 
ments sent out and returned. It is obvious 
that a dangerous pest may escape from a 
shipment of trees which are rejected, and 
infest a locality where it was not previously 
known. Inspection at point of initial ship- 
ment would reveal the presence of such 
pests and would tend to confine them more 
successfully to the locality where found. 

The proposed law has been drafted with 
a view to safeguard all interests concerned, 
but is not intended to supersede present 
laws. It is felt that we should go slowly, 
and make sure of each step before taking 
the next. Hence, this law merely provides 
an alternative system of inspection, which 
can be thoroughly tried out before any at- 
tempt is made to develop a new system of 
inspection. 

The third measure would provide for an 


appeal to the Director of Agriculture from 


a decision by a County Horticultural Com- 
missioner. It has this sub-section: 


in all cases arising under the provisions 
of this act any interested party aggrieved 
thereby may appeal in writing from the 
County Horticultural Commissioner to the 
Director of Agriculture within ten days 
after notice of action by said County Horti- 
cultural Commissioner. The Director of 
Agriculture shall hear such appeal within 
ten days after receipt thereof upon due 
notice to all interested parties, and his de- 
cision shall be final. Pending appeal all 
action by said County Horticultural Com- 
missioner shall stand suspended. 

The fourth measure proposed would pro- 


vide for civil service examinations for Dep- 


uty Horticultural Commissioners and In- 
spectors. The present law allows County 
Horticultural Commissioners to appoint 


deputies and inspectors without examina- 
tion regarding their fitness for the work. 








YOU NEED THE BULLETIN TOO 
Important Nursery Trade News Too 


Late for “American Nurseryman” 
Is Carried Here—An Effective 
Supplement 
Nurserymen should have regularly 
on their desks both the AMERICAN 
NURSERYMAN and the AMERICAN 
NURSERY TRADE BULLETIN. Im- 
portant late news received after the 
AMERICAN NURSERYMAN has gone 
to press on the first of the month is 
published in the BULLETIN on the 
fifteenth of the month. New business 
announcements also often appear first 


in the BULLETIN. 

AMERICAN NURSERYMAN, $2 per 
year. 

AMERICAN NURSERY TRADE 


BULLETIN, $1 per year. 
Both for $2.75 











In February Issue 
Of the American Nursery Trade Bulletin 


Western Nurserymen’s Convention. 

Eastern Nurserymen’s Convention. 

New York Nurserymen’s Convention. 

Ohio Nurserymen’s Convention. 

New England Nurserymen’s Convention. 

Distribution the Keynote. 

Radical Action Against Graft. 

“Plan to Plant Another Tree.” 

Dr. Bernard E. Fernow, widely known for- 
estry expert, died in Toronto, Ont., Feb. 7th. 


New officers of the Tennessee Nursery- 
men’s Association are: President, Lee Mc- 
Clain, Knoxville; vice-president, A. I. Fletch- 
er, Cleveland. Secretary George M. Bent- 
ley was re-elected of course. 

Mr. and Mrs. Henry B. Chase recently en- 
joyed a three months’ trip in the West. 








Capital stock of the W. & T. Smith Co., 
Geneva, N. Y., has been increased to $250,- 
000. Theodore J. Smith is president; 
Thomas C. Carson treasurer, and Thomas F. 
Welch, secretary. 

Samuel Parsons, one of the most promi- 
nent landscape architects in the country, 
died in New York City, Feb. 3rd, aged 78 
years. He was at one time park commis- 
sioner of New York. His books on “The 
Rose” and “Landscape Gardening” are wide- 
ly read. 

At a love feast for native sons of Cali- 
fornia, in Tampa, Fla., Chairman George C. 
Roeding of the California delegation was 
the principal speaker. 
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Trade Associations 


-American Association of Nurserymen— 
Charles Sizemore, secy., Louisiana, Mo.; 
1923 Convention, Chicago, Ill, June 27-29. 


Pacific Coast Association of Nurserymen— 


C. A. Tonneson, secy., Burton, Wash. July 
10-12, 1923. 
Western Nurserymen’s Association — 


George W. Holsinger, secy., Rosedale, Kan. 
Jan. 23-24, 1924, Kansas City, Mo. 

Southwestern Nurserymen’s Association— 
Thomas B. Foster, secy., Denton, Tex. Sept. 
26-27, 1923, Dallas, Tex. 

Southern Nurserymen’s 
W. Fraser, secy., Birmingham, 
15-16, 1923, Atlanta, Ga. 

Eastern Nurserymen’s Association—F. F. 
Rockwell, secy., Bridgeton, N. J. 

Northern Nurserymen’s Retail Association 
—C. H. Andrews, secy., Faribault, Minn. De- 
cember 18-20, 1923, St. Paul, Minn. 

Western Canada Nurserymen’s Associa- 
tion—T. A. Torgeson, secy., Estevan, Sask.., 
Canada. 

New Jersey Association of Nurserymen— 
Wm. F. Miller, secy., Gloucester City, N. J. 

Pennsylvania Association of Nurserymen 

Floyd 8S. Platt, secy., Morrisville, Pa. 

Massachusetts Nurserymen’s Association 
—Winthrop H. Thurlow, secy., W. New- 
bury, Mass., Jan. 1924, Horit’l, Hall, Boston. 
ton. 


Association—O. 
Ala. Aug. 
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lowa Nurserymen’s Association—R. S. 
Herrick, secy., State House, Des Moines, Ia. 
Nov. 12, 1923. 


New York Nurserymen’s 


Association— 
Charles J Maloy, secy., Rochester, N. Y. 
Feb. 7, 1924, Rochester, N. Y. 

Illinois Nurserymen’s Association—J. A. 
Young, secy., Aurora, Ill. Jan., 1924. 


Tennessee Nurserymen’s Association— 
Prof. G. M. Bentley, secy., Knoxville, Tenn. 
Connecticut Nurseryren’s Association— 


R. B. Faxon, secy., New Haven, Ct. 

Ohio Nurserymen’s Association—Clarence 
Siebenthaler, secy., Dayton, O. Jan. 24, 
1924, Columbus, O. 

Rhode !sland Nurserymen’'s Asscciation— 
H. H. deWildt. secy., 521 Elmwood Ave,, 
Providence, R. I. 

Missouri Nurserymen’s Association— 
George H. Johnston, secy., Kansas City 
Nurs., Kansas City, Mo. Jan. 23, 1924, Kan- 
sas City, Mo. 

Michigan Association of Nurserymen—C. 
A. Krill, secy., Kalamazoo. Dec. 1923. 

New England Nurserymen’'s Association— 
Donald D. Wyman, sec’y, N. Abington, Mass. 

Eastern Cznada Nurserymen’s Associa- 


tion—E. D. Smith, Winona, Ontario, presi- 
dent. 

California Assn. of Nurserymen—Chan- 
cellor K. Grady, Sec’y, 401 Phelan Bldg., 


San Francisco. Oct. 15, 1923, San Francisco. 





For the Cate Nurseryman—A despatch 
from El Centro, Cal, According to 
Horticultural Commissioner F. W. Waite, 
there are four big money crops for Imperial 
Valley dates, grape fruit, grapes and aspara- 
gus. 

“The constantly increasing demand for all 
these, the fact that Imperial Valley produces 
not only a superior quality, but produces 
them first, means that the prices will always 
be good and will always bring the land 
owner a big revenue. This means increased 
land vaiues. 

“Almost every week illustrations of these 
things are brought out. Every piece of land 
producing one of these four crops is bring- 
ing its owner today exceeding $400 an acre. 

“The Swann date palms, out west from 
El Centro, have just been “picked.” Twenty- 
five trees—an ordinary half acre lot—pro- 
duced $1100 for Doctor Swann. It will be 
that way all over the valley, and don’t over- 
look the fact that dates will thrive on alkali 
lands and also on water logged lands. 


Says: 


As the result of a speech by the secretary 
of the Kentucky Horticultural Society at a 
school fair at Barbourville, Ky., praising 
Knox County, Ky., fruit, the agent for Stark 
Bros. Nurseries sold 3000 trees there in one 
week. 

When. writing to advertisers just mention 
American. Nurseryman. 


EFFECTIVE WORKING TOOLS. 

That’s a attractive pair of little 
booklets to draw to that Mr. Rockwell, of 
the A. A. N. market development committee, 
has ready in quantity for the use of Nur 
They certainly will set persons 
to thinking of planting and there is reason 
to believe that their handy size for pocket, 
envelope, a short car-ride, etc., will tend 
to put the message over where a large book- 
let would not get the attention. It 
excellent form of publicity. 

Working tools of this kind, if used, will 
produce results. Nurserymen not 
rise to the occasions offered for developing 
their business scant sympathy 
when they complain that “demand for 
Nursery stock is not what it ought to be.” 

The demand can be created. 
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A. H. Sutton, Independence, Kansas, Nur- 
series, suggests for a slogan: “With Trees, 
Fruit, Flowers and Grace, Plant Your Place.” 
Analyzed thus: “With Trees”—fruit, shade 


and ornamental; ‘“Fruits’—trees, vines, 
plants; ‘“Flowers’—all else that blooms, 
that makes a “house a Home.”—‘And ’tis 
the heart, that giveth ‘Grace’ to every art.” 





Men of the Hour - 








W. H. MASTIN, Newark, N. Y. 
Pres. New York Nurserymen’s Association 





E. v. HILBORN, Valley City, N. D. 
Former President Northern Retail Nursery- 
men’s Association 





“AMERICAN NURSERYMAN” Series. 











GEORGE W. HOLSINGER, Rosedale, Kan. 
Secy. Western Nurserymen’s Association 
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cated xx are tied in bundles of 5. Prices 
on quantities of 50 or more. 

EVERGREENS 

150 Hemlock (Tsuga Canadensis) (Ex 
‘priced very ldw) . 


type, bluish foliage. 


Strain 





Let us know what you want, and 


175 Hemlock (Tsuga ¢ anadensis) (Well dev: lop- 
OG FOGG. Ge tO «Gaia's ose <vuaes 7 

® Douglas Fir (Abies Douglassi) Colorado 
type, bluish follagwe .......cccccces 

250 Douglas Fir 4Abjes':Douglassi) Colorado 


100 Juniper Canadensis Aure: i (Golden 
Choice ONG ‘TAPS. .o.0- 0.6: chaanesseccecs 

200 Juniper Stricta—Compact, conic al, 
Sreen Goer Fan 2.53.96 tS Jens 

175 Irish Juniper (Juniperus Hibernic a) 


a ee x 8-10 15«¢ 
150 Hill's W aukegan ‘Juniper (Juniperus Sabina 


Sees COR. WROTEOE. 2 vwccedeidcisdes 
we will hold it for you 


NOTE: SEND FOR PRICE-LIST OF SPECIMEN EVERGREENS, ROSES, SHRUBS, and BOXWOODS. 


The D. HILL NURSERY CO., 


Evergreen Specialists. 


HILL’S EVERGREENS 


AND OTHER LINING OUT STOCK 


Our Stock is larger ‘than ever this season, but not'farge enough to meet the demand this 
Spring. Altho some items are already sold out, we have the following choice stock for ear- 
ly orders. We Will appreciate your patronage, and Will do our best to please you. 


Please bear in mind that’ items indi¢ated 0 are tied in bundles 
of 50, items indicated x are tied in bundles of 25, and items indi- 100 Dwarf Japanese 


EVERGREENS Inch ‘Bach 

Yew (Taxus C — ata . , 

are 100 rates and apply Brev.) Deep green, very dwarf.... . x 6-8 30c 
200 Thuya Occidentalis Globosa Nova One ‘of 

Inch Each the best globe forms ............ x G-§ . 22%c 
tra fine, 200 Parson's Compacta Arbor Vitae ( Thuy a Occi, 

x 8-10 12 Comp.) True Parson's form.... ; x 6-8 _ 1be 

200 Tom Thumb Arbor Vitae (Thuya Ocei Ell- : 

of: xx 12-18 25e wangeriana) Low, broad ...... assess x 6-8 20c 
200 Hovey'’s Arbor Vitae (Thuya Ocek Hoveyi) 

Dark green, semi-dwarf .. dno ces x 6-8 25c 


= Sennen 250 Hill's Pyramidal Arbor Vitae, ‘Thuya Occi- 
ST 25« dentalis Pyramidalis) ........... ..» XxX 10-12 35c 

Form) 200 Hill's White Tipped Arbor Vitae (Thuya 
eed: x 6-8 30c 2 Occidentalis Spicata Alba) : x 6-8 27ac 

gray ish 100 Siberian Arbor Vitae (Thuya Occidentalis 
2 x 8-10 20 Ww areana Siberica) bata ps 4's x 6-8 20c 

Good 200 Woodward's Globe Arbor Vitae (Thuya Occi. 
Woodwardi) Natural globe . x 6-8 20ce 


Pebmeeneee. Te Gee” bees eese6esveecess x 8-10 35c . " . 
175 Juniperus Sabina Tamariscifolia—Creeping 500 Norway Maple (Acer Platanoides) From se- 
compact, close grower.,............+. x G-8 25x 2 lected northern seed pv vt ceebheceee eases ° 6-8 3ac 
200 Hills Silver Juniper (Juniperus Seopulorum) 1500 Hard or Sugar Maple (Acer Saccharum) 
NaveoW.. QUEM ..3. ich acs ieee ns chao xx 12-18 0c Uniform, well graded ‘stock ....... > os o 10-12 2$c 
200 Red Cedar (Juniperus Virginiana) Narrow, 30Q Black Chokeberry (Aronia Metanocargn) . 
compact type, deep green :........... xX 12-18 a= e Shining, black fruit ............... x 10-12 fc 
200 Red Cedar {ieendonind Virginiana) Narrow, 5000 Japanese Barberry (Berberis Thunbergii) 
compact type, deep green........ aus: SG. ae 25 . Write for quantity prices......... o 66-8 le 
175 Juniper Schotti—Pyramidal, bright green, 150° Dotted Thorn (Crataegus Punctata) “Flat 
meee mene Bees. occ ot eee een ek nes koe xx 18-24 90c oie topped form ............++.5.. . - © 12-18 o 
900 White Spruce (Picea Alba) Light, frosts 350 Double Pink Deutzia (Deutzia Crenata Flore 
green foliage, extra hardy ...........0.- 0 4-6 84c ot Rosea Pleno) .... ss sees serve eeserces o 10-12 Be 
150 White Spruce (Picea Alba) Light, frosts 750 Double White Deutzia (Deutzia Crenata Can 
green foliage,. extra hardy J ws eae x -10 , GEGEN WaSRGD cies sdcvssvovs . - © 10-12 3c 
250 White Spruce (Picea Alba) Light, frosty 300 Pearl Bush (Exoc horda Gr: indiflora) . . o 10-12 6c 
green foliage, extra hardy... Wa ee! 200 500 Hybrid Golden Bell (Forsythia Intermedia) 
300 Norway Spruce (Picea Excelsa) Extra hardy, . father pendulus habit ............ -- X 12-18 ins 
Swiss strain ge “xx «18-24 11k 00 Black Walnut (Juglans Nigra) Northern 
250 Colorado Blue Spruce (Picea Pungens) Nur- collected seed ... es) oA o 12-18 3c 
sery run, bluish green . Ag De nd xx 8.10 ® 400 Lonicera Tatarica Grandiflora (White) > oO 18-24 bec 
400 Austrian Pine , Austriaca) Ric h glossy 500 Japanese Spurge (Pachysandra erminalis) 
dark green, long needles ............ x 2.10 10< A Everrreen ground cover x 4-6 5e 
300 Austrian Pine (Pinus Austriaca) Rich glossy 500 Garland Mock Orange (Philadelphus Coro- 
dark green, long needles ................ xx 10-12 20¢ : ROSES) +s --+ © 18-18 ac 
100 Hill's Mugho Pine (Pinus Mugho Compacta) 500 Large Flowe ring Mock Or ange (Philadelphus 
Compact, dwarf type ............-.ce6- x 1-6 iy Coronarius Grandiflora) .............0s06. o 12-18 4dc 
1000 Ponderosa Pine (Pinus Ponderosa) very long 100 Photonia Villosa—Upright shrub 15 feet, 4 
needles, light green ..............6- 0 6-8 1} . . scarlet berries 4. ee A ° > 4-6 oc 
250 Ponderosa Pine (Pinus Ponderosa) Very 1500 Red Oak (Quercus Rubra) Michigan seed... 4 10-12 4c 
long needles, light green............... x 8-10 Rc 750 Briar Rose (Rosa Rubiginosa).. oscee © Bean 1k 
350 Ponderosa Pine (Pinus Ponderosa) Very 500 Salix North Star (Red Bark Willow)... Oo 24-36 3c 
long needles, light green......... : xx 12-18 O% 500 Cut Leaved Elder (Sambucus Nigra Laci- 
200 White Pine (Pinus Strobus) Rapid grower, - _ Ease) PRIA, Ua hahaa teahct da Oo 18-24 < 
large massive trees ....... RS et -. xx 12-18 15 750 Snowberry (Symphoricarpos Alba) ...... -» © 12-18 2c 
250 White Pine (Pinus Strobus) Rapid grower, 500 Coral Berry (Symphoricarpos Rubra)....... © 12-18 2$c 
large massive trees .. “States a 0) 750 Purple Lilac (Syringa Vulgaris) ........... ° 6-8 8c 
1000 Scotch Pine (Pinus Sylvestris) Rapid grow- 500 American Linden or Basswood (Tilia Amer- 
er, drought resistant ............ o 6-8 13 ORRR) sos ane ses 25.029 * SSE 80s SE bes 2.4 . 2 4c 
500 Scotch Pine (Pinus Sylvestris) Rapid grow- 600 Large Leaf Linden (Tilia Platyphylios) . o 10-12 fc 
er, drought resistant ................... xx 12-18 0c 500 Maple Leaved Viburnum (Viburnum Aceri- 
900 Chinese Golden Larch (Pseudo Larix Kaemp- aA folia) ..- 2. sss: aos 5 os Sine VO ee SO x 10-12 6ic 
seri) Vers beantiicl ................." r. 1-6 4 750 Soft Leaved Viburnum (Viburnum Molle)... x 10-12 de 
250 American Yew (Taxus ‘anade snsis) Low indicates never transplanted. Each x indicates one trans- 


xx 10-12 224c planting. 


DECIDUOUS LINING OUT STOC K—(Tr rees and Shrubs) 


Everything guaranteed first class. Usual terms. 


Largest growers in Amertca 


Inch Each 


BOX 402, 
DUNDEE, ILL. 























Ohio Nurserymen 

At the annual meeting of the Ohio Nur- 
serymen’s Assn., preliminary report of 
which was in the Bulletin, J. H. Gourley, 
Chief of Horticulture at the Ohio Agricul- 
tural Station spoke very interestingly on 
“What Varieties of Tree Fruits will Cover 
the Demand in Our Section?” It was the 
opinion of Mr. Gourley that the Nursery- 
men should understand what varieties and 
grade of stock the orchardists desire and the 
orchardists, in turn, should know what class 
of stock the Nurserymen are able to pro- 
duce. 

Action was taken toward furthering a plan 
of co-operation with the Ohio Experiment 
Station in order to formulate a list of va- 
rieties of fruit for commercial and domestic 
use in the state of Ohio. 

The History and Develooment of Propa- 

gation was ably discussed by Prof. Wendell 

Paddock of the Ohio State University. His- 
torical records show that the first propaga- 
tion of note was made about the year 470 
B. C. 

Hubam Clover, its Value and Use, was the 
topic of C. J. Willard of the Department of 


Crops of the State University. The habits 
of this new clover were given and according 
to Mr. Willard, Hubam Clover in compari- 
son with the biennial sweet clover, offers no 
advantages over the latter. 

With the aid of clored slides, Thomas A. 
McBeth of Springfield, Ohio, spoke on the 
subject of botany in relation to Nursery 
propagation. Many of the basic principles 
of propagation of hardy plants from cuttings 
were clearly explained. 

Discussion of the subject “Will American 
Grown Lining-out Stock prove as Satisfact- 
ory as Foreign Stock,” was led by H. 8S. 
Day, Fremont, Ohio. Nurserymen were 
willing to pay several times the former 
price of foreign stock, Mr. Day said, provid- 
ed the plants were of good quality. 

T. B. West, Perry Ohio, discountenanced 
the practice of contracting for stock grown 
by other than recognized Nurserymen. His 
opinion was in line with those of many of 
the members present and the majority 
thought that the practice should bé dis- 
couraged. 

From the statement of Professor A. C. 
Hottes the Arboretum Planting at Ohio 


State University is progressing nicely and 
the officials of the college are planning to 
set out many more plants during the com- 
ing spring. 


The J. H. Hale peach has been declared 
by orchardists to be of higher quality, better 
color, smaller seed, bas a tough skin, and, 
therefore, ships better and in addition 
ripens over a longer period than Elberta. 
On the other hand the fruit, as compared 
with Elberta, is more susceptible to brown 
rot, to curculio (at least every grower thinks 
so), and shothole; the tree is a weak grow- 
er, and tends to make too many buds. It 
must always be thinned, which is not true of 
Elberta. The tendency to produce small 
and inferior peaches along with others of 
larger size and high quality on the same 
tree has puzzled everyone. 


The Appalachian orchard, 569 acres, Ma- 
con, Mo., has been sold by Federal court to 
John C. Mills, Kirkville, Mo., for $38,113. 


The Texas Nursery Co., Sherman, Tex., 
in its double-column advertisement in a 
Texas newspaper declares: “Trustworthy 
Trees and Plants from the Southwest's 
largest Nursery are the safest kind to plant. 
Let us advise and help you.” 





Say you uaw itim AMERICAN NURSERYMAN. 
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FOUNDER OF AMERICAN NURSERY 
TRADE JOURNALISM 


E FIRST Nursery trade paper tn 

Amertea was established in 1893, as 

long-time Nursery concerns know, 
and fer nearly thirteen same was con- 
ducted under the personal aan s exclusive 
oa of Ralph T. Oleott, 
ter, N. ¥., whe later founded ihe AM 
ICAN NURSERYMAN on broad and un- 
trammeled lines. 

“The dean of Nursery Trade Journal- 


ists.".—John Watson. 











TWO NURSERY TRADE AXIOMS 

For years the American Nurseryman has 
declared that two axioms of good Nursery 
Business practice which should be kept 
uppermost in mind are: 

1. The Refund Does Not End All. 

2. Delivery of Stock Does Not End All. 

The American Association of Nurserymen 
at last has recognized the first of these by 
its activities in Detroit last June. j 

The second of these forms the keynote of 
a telegram from Secretary of Agriculture 
Wallace to the Illinois Nurserymen’s Asso- 
ciation in January, as published on page 23 
of the February issue of this journal. It 
was the subject of an earnest and timely 
address by A. F. Lake in January. 

For enunciating the first of these axioms 
and applying it to a signal case at issue, 
the American Nurseryman was censured 
both by a Nursery trade association and a 
trade journal! It was accused of trying 
to destroy the business of a concern for 
the sordid reason that the concern did not 
advertise in this journal! 

The fact that there is no record so far 
as we are aware, that enlightenment was 
sufficient to cause a single word of protest 
against that resolution of censure discounts 
every repetition in or out of a Nursery 
trade convention that the trade needs no 
special enlightenment! 


Joe A. Burton, widely known in Indiana 
as an apple grower, says, in the Orleans Pro- 
gress-Examiner, that nearly all the apples 
in Indiana are home seedlings and that 
little effort has been made along scientific 
lines to improve them. The Indiana experi- 
mental orchard was started for that pur- 
pose, and hopes to eause improvement 
through bud selection from trees bearing 
the finest apples. 


AMERICAN NURSERYMAN 


FOR UNIFORM INSPECTION LAWS 

In the matter of uniform tag for Nursery 
stock shipments, the bringing of this subject 
before the entomologists at the Boston 
meeting was something of a surprise. The 
whole subject is regularly in the hands ofa 
standing committee of the American Asso- 
ciation of Nurserymen composed of A. H. 
Hill, Dundee, Ill.; Paul C. Stark, Louisiana, 
Mo,, and J. A. Young, Aurora, Ill. This com- 
mittee has been working in conjunction with 
Mr. Detwiler of the U. 8. Dept. of Agricul- 
ture, on a plan to simplify regulations for 
shipment of Nursery stock. It is believed it 
is the desire of the Department and the As- 
sociation to bring about such a result with- 
out disturbing the system of inspection in 
each state, and that the Nurserymen desire 
to co-operate to that end. 

The committee referred to has made one 
or two reports to the American Association, 
announcing progress and asking for further 
time. Under the direction of Mr. Detwiler, 
whose co-operation has been indorsed in 
conventions of the American Association of 
Nurserymen, the substance of the provisions 
of present state laws is being tabulated. 
This will be used as a basis for arriving at 
some uniformity in regulations, presumably 
by states’ action, thus preserving states’ 
rights and something of the present system 
of inspection. 

The opinion of William Pitkin, president 
of Chase Brothers Co., of this city, has been 
quoted. It is similar to the opinion of some 
other leaders in the trade. It would seem 
that a committee of entomologists might 
confer with benefit with the standing com- 


mittee of the American Association of 
Nurserymen. 

The presentation of the matter to the 
American Association of Economic Ento- 


mologists surprised J. H. Dayton, of the 
Storrs & Harrison Company, among others 
who opposed, at a recent trade meeting in 
Boston, the tag proposition. It is not a 
Federal tag, but a uniform law that is 
wanted and that is being worked for by the 
American Association of Nurserymen, which 
has had an active committee on the sub- 
ject for two years. 

For many years an American Association 
committee, headed by William Pitkin, 
worked with the entomologists and agreed 
upon a measure that at present is pretty 
generally in use throughout the Northern 
states, although none of the states adopted 
it exactly. The present Ohio law is as 
nearly like the one agreed upon as is any. 

When he was asked his opinion last 
month, Mr. Dayton said: 

“Think it would be utterly impossible for 
the Nurserymen in the United States to 
work under a Federal tag. In the first 
place, it would be absolutely no good, and 
is no use after it passes over a state line. 
In the second place, I should consider that 
if the matter of furnishing a Federal tag 
was turned over to the Federal Board at 
Washington, unless they were granted a 
much larger appropriation than they have 
ever been able to get though Congress yet, 
the probabilities would be that half the 
Nurseries in the United States would not 
be inspected as they would like to have 
them and would obtain no tags, and would 
have to work with the state departments. 
At the same time, most of the state depart- 
ments are not up to their standard now, 
and I would consider it a grave mistake, if 


the ruling was put through, as it is now 


planned. for a Federal tag. 
“Think any Nurseryman who would stop 
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and think it over carefully would acknowl- 
edge that it is not what we want.” 





ROADSIDE SALES. 

Progressive Nurserymen are giving much 
attention to the possibilities of sales of 
Nursery stock through roadside demonstra- 
tion. They have noted the thousands of 
persons who motor up and down the main 
thoroughfares constantly on the lookout for 
attractive phases of scenery. They know 
that tourists buy farm produce attractively 
displayed along the roadside and they are 
making displays of Nursery stock in similar 
manner with marked results. 

F. O. Clark, of Berea, Ky., tells the Farm 
and Home Convention at the College of 
Agriculture of the University of Kentucky 
how he bought rough land in Rockcastle at 
$23, spent about that amount per acre de- 
veloping it as orchard land, and sold last 
year, at the farm, $10,000 worth of fruit. 

This shows how it has been done by one 
man. No secret methods were employed. 
No exclusive and guarded knowledge was 
used. The land that was bought at $23 is 
not the only land that was for sale at low 
prices. Plenty of land as good can be bought 
at low prices. 

How did he sell $10,000 worth of fruit at 
the farm, last year, when many fruit grow- 
ers complained that they could not market 
their fruit profitably; when many a wail 
went up that fruit must rot in the orchard? 

By advertising and bringing to his door 
400 automobiles driven by persons willing 
to go a bit out of the way to procure fresh 
fruit at producer’s prices. 

It is not necessary even to advertise 
further than display the goods at the road 
side where it cannot be missed by search- 
ing eves en route. Orchardisits in New 
England, for instance, build a small sales 
room adjoining the orchard on the roadside 
and there sell the entire product of the 
orchard at retail prices, with all the costs 
of freight. commissions, storage, etc. elimi- 
nated. 

Nurserymen, too, are producing similar 
results and are planning an exposition of 
this practical sales development. A striking 
example is the progressiveness of the 
American Forestry Company, Framingham 
and Boston, Mass. A few weeks ago we 
were taken in an automobile by E. W. Borst, 
of that company, to one of their large Nur- 
series in Framingham, which adjoins the 
main thoroughfare from Boston to Worces- 
ter. On both sides of the roadway they 
have laid out demonstration and display 
grounds of large extent. Evergreens of 
many kinds, of salable size make instant 
appeal to the passing public. Irresistible 
invitation is made to stop and look further. 
Ample parking space for automobiles is pro- 
vided, also rest rooms. While the company 
specializes in evergreens it is going into a 
general line of Nursery stock and will also 
handle horticultural implements for the use 
of the home owner. The company plans 
another display ground and office at the 
side of the heavily traveled post road from 
Boston to New York. 

A roadside display, also in permanent and 
extensive form is in preparation by J. A. 
Young for his new Nursery establishment 
in Aurora, Ill. He has employed a land- 
scape architect to arrange it though Mr. 
Young is a landscape designer of much 
experience, as is shown by many accomplish- 
ments in that line in and about Chicago and 
along the North Shore. 

There are great possibilities in this work. 
Nurserymen from this time will listen to 
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convention addresses on this feature of 
market development. The automobile and 
good roads have brought it about. Much 
of the stock in these readside sales is taken 
away by the purchaser on the spot. 

The measure of success in this matter is 
largely dependent upon the effectiveness of 
the display, and it will amply pay to give 
considerable attention and not to spare cost 
in developing the roadside market. 





THE FARMER’S BUYING POWER 


Nurserymen should keep well in mind 
conditions affecting their customers, actual 
and prospective. While it is generally 
known that the farmer has had his pecu- 
liar troubles, like others, a study now and 
then may show where Nurserymen can join 
with others in procuring changes in condi- 
tions and thus make it practicable for the 
farmer to turn his attention again to Nur- 
sery stock. 

Representative Sydney Anderson of Min- 
nesota, chairman of the Joint Congression- 
al Commission of Agricultural Inquiry, in 
an impressive account of the discoveries 
and conclusions of the Commission, advo- 
cates a broad extension of banking facili- 
ties to meet farmers’ credit needs and an 
immediate downward revision of transpor- 
tation costs; passage by the Congress of 
legislation legalizing co-operation, and co- 
ordinate governmental action to stabilize 
public confidence. 

The Commission has found that in 1920 
the purchasing price of the farmer’s dollar 
was worth 68 cents of the dollar in 1919. 
During the world economic crisis of 1920- 
21 prices of farm products declined faster 
and to a lower point than did prices of 
other commodities. 

The Commission took four farm imple- 
ments—a wagon, a gang plow, a corn bind- 
er and a grain binder—as a basis of com- 
parison. These four implements at Spring- 
field, Ohio, in 1913, sold for $441, $874 in 
1920 and $700 in 1921. At Oklahoma City 
their cach price was $474 in 1913, $934 in 
1920 and $757 ir 1921. 

To p-rchase these implements it required 
at Sprinzfield 713 bushels of corn in 1913, 
2,027 bvshels in 1921. In Oklahoma City it 
required 931 bushels of corn in 1913 and 


4,191 bushels in 1921. The Commission 
has found that the farmer not only pays the 
freight on raw materials going into the 
making of the farm implements and the 


freight on the manufactured products to his 
railway station, but he also pays the freight 
on his own corn from shipping point to 
market. The actual freight cost from Ok- 
lahoma City to Chicago on the necessary 
number of bushels of corn to buy these four 
implements $130.44 in 1913, $1,112 in 
1921. 


was 





“WISH WE WERE BETTER PREPARED” 

In a recent letter the president of one of 
the largest Nurseries in Iowa says: 

“We find that the demand for nut trees 
is on the increase here in the Middle West 
and I wish we were better prepared to take 
care of this trade.” 

The American Nurseryman has repeatedly 
urged Nurserymen to study the rapid de- 
velopment of the Nut Industry and to pre- 
pare for a certain demand. Nurserymen can 
keep in touch with this development through 
the American Nut Journal, Rochester, N. Y., 
the official journal of the growers’ associ- 
ations North and South. 





When writing to advertisers just mention 
American Nureeryman. 


AMERICAN NURSERYMAN 


CALIFORNIA NURSERYMEN PROGRESSIVE 





It is of interest to note, in connection with 
the recent pronounced activity on the part 
of Nursery trade organizations East, West, 
North and South in the matter of formal 
declarations of standards for business prac- 
tice, that as long ago as October, 1921, the 
California Association of Nurserymen put 
itself on recerd in enthusiastically and 
unanimously adopting a code of ethics 
which was ordered printed in the literature 
of the association and also in a form suit- 
able for framing. 

This code was published in full at page 
134 of the December, 1921, issue of the 
American Nurseryman. It has nine pledges, 
every one of which pledges the member to 
a policy of straightforward business dealing 
on a high plane, individually and collect- 
ively. 

The Nurserymen of California, through 
their state association, are accomplishing 
results commensurate with the importance 
of the industry in that state. For the last 
year the association has employed a full- 
time paid secretary to devote himself to the 
interests of the trade. It went outside of 
the trade for this executive official to secure 
a man experienced in organization and 
publicity methods and on whom the asso- 
ciation might place the burden of interpret- 
ing the Nursery industry to the general 
public. That the plan is working out to the 
satisfaction of the trade is shown by the 
widespread interest in association work and 
large increase of membership. 

Forward steps have been taken to bring 
state legislation into line with the needs 
of the trade. The usual freight traffic prob- 
lems and relations between Nurserymen, 
which are common to all the trade associa- 
tions, are being cared for in this organiza- 
tion. It has been found that one advantage 
of the system is that the secretary, not him- 
self in the trade, has found it much easier 


to induce co-operative action all along the 
line than might have been the case other- 
wise. 

The secretary is Chaneellor K. Grady, of 
San Francisco, who in recent comment on 
the activities of the asseciation, present and 
prospective, said: 

“We don’t feel that we have made much 
more than a start, but it is my hope that 
the next year or two will prove the neces- 
sity for the association to follow its present 
course and that the results will be such as 
to constitute an unanswerable argument 
why all Nurserymen should be members 
of the association. 

“In time we will be able to lay down and 
enforce rules and standards of the highest 
kind to advance the industry through the 
power of united advertising to bring about 
adjustments in the economic situation that 
will redound to the benefit of the trade, to 
correct injustices in the laws under which 
we operate, and to bind the Nurserymen 
together in full understanding of each oth- 
er’s problems and needs, for the uplifting 
and strengthening of the entire industry.” 

It is upon such a platform that several 
state and district Nursery trade associations 
have recently determined to operate. It is 
noticeable that these are the trade organiza- 
tions which are in the limelight. They are 
receiving high praise outside of their re- 
spective territories, as Nurserymen gener- 
ally are observing the outstanding practical 
results accomplished. Officers, program 
committees and members generally of all 
the Nursery trade associations can with 
profit study these policies and aim to put 
them into operation where this has not al- 
ready been done. There is every indication 
that in a very short time the principles laid 
down by the progressive bodies will charac- 
terize the activities of all Nursery trade 
organizations to the great benefit of the 
industry within and without its bounds. 





AN INCOME TAX OPINION. 

As to whether it is optional for Nursery- 
men to make income tax returns either on 
an inventory basis or on a basis of receipts 
and disbursements, the California Associa- 
tion of Nurserymen has a legal opinion to 
the effect that Nurserymen who have not 
heretofore used inventories can safely con- 
tinue the cash receipts and disbursements 
method; that those who have heretofore 
used inventories should obtain permission 
from the commissioner if they wish to 
change to the receipts and disbursements 
method. 








How much the new era has been needed 
in the Nursery trade, as in all other lines 
of business activity, is shown by the oc- 
casional attacks upon the advocates of this 
era. But such attacks are becoming fewer 
monthly; and, as E. C. Hilborn says, the 
good work is moving on like a powerful, ir- 
resistable stream, through the efforts of a 
Rotary, a Kiwanis or a Lion’s Club in every 
city and town. The advocates are sereuely 
confident. 





The address by President E. C. Hilborn 
at the annual convention of the Northern 
Retail Nurserymen’s Association, repro- 
duced in this issue, is a code of ethics in 
itself. 

And so it comes from every quarter of 
the trade. We have all fallen upon good 
times, indeed. 


Say you saw itin AMERICAN NURSERYMAN 


Arbitration Better Than Litigation 

In communications to the New York City 
papers Frederick W. Kelsey, Nurseryman, 
touches upon a subject which has received 
strong indorsement in the Nursery trade. 
He says: 

The action of many civic associations, 
leading publicists and business men in 
favoring arbitration instead of litigation for 
settlement of differences should strike a re- 
sponsive chord with those conversant with 
the trials and tribulations, costs, and vex- 
atious delays incident to the present 
methods of procedure in the courts. For 
this rapidly changing sentiment favorable 
to arbitration very great credit is due to 
the New York Chamber of Commerce and 
its able committee chairman, Mr. Charles L. 
Bernheimer, whose unanswerable advocacy 
of the present arbitration law of New York 
resulted in its unanimous passage by the 
Legislature, and since approved by many 
judges of the State and Federal courts. The 
indorsement by the committee of prominent 
New York business men at the meeting last 
week must also become an important factor 
in turning the efforts for relief from the 
present congested condition of the courts to 
the sane and more expeditious and far less 
costly settlement of disputes by arbitration. 
In the many cases where proceedings have 
been taken under the New York arbitration 
law, it is reported by the Chamber of Com- 
merce committee, not a single failure has 
occurred. Men of affairs of probity and ac- 
knowledged standing, act as arbiters, hear 
both sides around a table where betb the 
law and the facts applicable to each case 
are considered; a verdict is soon rendered, 
invariably acceptable to both parties. The 
result is obviously favorable. 
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_, FRUIT TREES 


Fair assortment. 
Maple, grape vines, 


ver and Norway 
shrubs, etc. 
H. J. CHAMPION & SON, 

’ verry, Ohie 











California Privet and Cuttings 


2 to.3 ft., 2 to 5 Branches.. .$35.00 per 1000 
18 to 24 ins., 2 to 5 Branches 25.00 per 1000 
12 to’18 ins.,'2 to 5 Branches 15.00 per 1000 
6 to 15 ins., 1 to 3 Branches. 10.00 per 1000 
A. No. 1 Cuttings 1.50 per 1000 
Bees: B. COmeCRS. 66 6 ek ce aes 1.00 per 1000 
Cash with order. Packed I'ree. 
HARRY B. EDWARDS, Little Silver, N. J. 











BERRIES, SMALL FRUIT PLANTS 


| Shipped. direct’ from my Berry Farms 
, | and Nurseries. Over 100 acres. 
Twenty-seven years of practical experi- 
ence. SEND FOR TRADE LIST. 
| BERRY -J.MONIZ SPECIALIST 
Sebastopol, FP. 0. Box 264 California | 














Grape Vines, 2 yr., No. 1 and 1 yr. 
No. 1. One Year Apple 4-5, 3-4, 
2-3 feet. Raspberries and Or- 
chard Scions 


TROY NURSERIES 


W.N. ADAIR, Prop. TROY, KANSAS 


_BOXWOOD 








BOXWOOD SUFFRUTICOSA 
for lining out. Strong Field Grown, 
4-5, 5-6, 6-7 in. Write for prices. 


ROBERT H. BENDER, Boxly. 
Chestnut Hill Philadelphia Pa. 

















A NEW BOOK! | 


NUT GROWING 


By Robert T. Morris 


The latest and only up to date book 
on the newest and one of the most im- 
portant branches of Horticulture, giv- 
ing. a broad survey of a rapidly grow- 
ing industry. Detailed explanation of 
successful methods of propagation and 
the new process of grafting with the 
use of paraffin; illustrated. 

An invaluable work for all nut grow- 
ers. 











Price. $2.65, Postpaid 


AMERICAN FRUITS PuB’G. COMPANY 
39 State Street, Rochester, N. Y. 














Remember the mid-month issue—The 
AMERICAN NURSERY TRADE BULLE- 
TIN. Forms close the 10th. 
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-- THE NEW ERA IN THE NURSERY TRADE 


Address by President E. C. Hilborn at Convention of Northern Retail Nur- 
serymen’s Association, St. Paul, Minn., Dec. 4-5, 1922 


Some may feel that the purposes of this 
association have been largely accomplished, 
but I am convinced that we never needed 
the association more than we need it now 
and in the days ahead. The Nurserymen 
have been more or less in the limelight the 
past few years and have been receiving 
some severe criticism from the press. As 
is usual in such cases, the trade as a whole 
has been condemned for the practices of a 
few, and also for the evil practices of by- 
gone days. Any analysis of the Nursery 
Business would show a more charitable 
spirit on the part of the press. The average 
large industry today is a first 
and is organized through 
partments from the top 
these various departments come to reflect 
the spirit the central But the 
average Nurseryman was a before 
he became a business man. 
learned how to bud, graft, etc., 
a piece of land and start growing 
Having no outlet, he connected up with some 
tree dealer to sell his product. This tree 
dealer having no business to defend or build, 
was out to make a killing for the season. 
He and his sub-agents got all there was in 
it and gave as little as possible in return. 
By keeping in green fields he was able to 
do a thriving and profitable business. 

The tree dealer has been the curse of the 
Nursery Business and largely responsible 
directly or indirectly for the bad practices 
of the tree agent. As the farmer’s Nursery 
grew and organized its own selling depart- 
ment, it was the natural thing to let its 
agents work along established lines and 
many of the Nursery salesmen got their 
instructions from the tree dealer. These 
old dealers and agents were hard to down, 
and their theory and practice has influenced 
each sales force throughout the country. 
As an example of the old tree dealer’s art, 
1 recall the case of Carrie gooseberry. 
About twelve years ago an experienced 
salesman started to work on our force. We 
observed an unusual amount of Carrie 
gooseberries being sold, and were curious 
to know why such an unusual demand had 
sprung up for this gooseberry. The first 
time he was in the office we questioned 
him. 

“Why, that’s easy,’ he said. “The old 
gooseberries that the people have are all 
so sour and require so much sugar that the 
people don’t want them, but these that I am 
selling are grafted on maple seedlings and 
the sugar in the sap grows a sweet goose- 
berry—there’s nothing to it.” 

You men of a former day could furnish us 
with many such stories. 
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Now I have come to the point that I wish 
to put across. We Nurserymen need the 
confidence of the public in the new era 
that is at hand. There is opening up before 
us a tremendous growth of business. The 
public is in a mood to be educated. In every 
city and on every farm there is a chance to 
create new markets and greater demands. 
A few years back landscape gardening was 
about as well known as histology. A home 
planned by an architect was a rare excep- 
tion. Block after block showed nothing but 
bare foundations with a peony or a lilac 
bush alone in the front sod. Today this is 
changing; almost every home owner has 
accepted the idea that his grounds should 
be properly planned and planted. We are 
passing into the same change through which 
the building trade went some years back. 
Many of you can remember how, when one 
built his house, he consulted the carpenter 
and with a pencil and paper they planned 
the rooms, stairways, etc., and the carpenter 
worked from his penciled plan. No one 
would think of building a modern house 
today without assistance from the architect, 
and the public mind is approaching the 
same attitude toward home grounds, streets, 
and parks. 

Ideas catch and spread rapidly today. A 
short time ago the tourist park was some- 
thing new, but how rapidly the idea swept 
the country and in what a short time every 
little hamlet had provided its tourist park. 
Something like this idea will prevail toward 
the city park, and shortly no village will be 
too small to have its public park and play 
grounds, and the home yard unplanted will 
be conspicuous. 

I repeat that the public is in a mood to 
be educated and in the great majority of 
cases the Nursery salesman is to be the 
teacher. For this reason, we need to merit 
and retain the confidence and the good will 
of the public as never before. If a firm 
ever could afford to have a Carrie goose- 
berry salesman, that time is now past. Our 
whole problem today is to plan our business 
from the viewpoint of the modern corpora- 
tion with a large business organization to 
develop and maintain, relying upon repeat 
orders from every territory. 

If we all see clearly that the Nursery 
salesman is to be the teacher in this devel- 
oping field of beautifying and landscape 
gardening, it follows that he is to be a 
trained man. We can no longer afford to 
send our contract or an outfit to anyone 
who may apply. There are a few outstand- 
ing qualities that a salesman should have 
before representing any reputable firm in 
the field. First of all. he should be reliable 
and a credit to the firm. The public pic- 
tures the firm through its representative. 
Next, he should be familiar with his trees 
and shrubs, and know their habits of growth, 
their season of bloom, and the effects to be 
secured by the different varieties. He must 
also know and not guess, the proper method 

















‘ the trade: 
each month. Forms close on the 25th. 


That is an unparalleled record. 
open to all. 


Advtg. $2.80 Inch 





| The Whole Subject of Nursery Trade Publicity 


By a system exclusively its own, this publishing company covers the American Nur- 
sery Trade thoroughly. Advertisements intrusted to its care are published first in the 
“American Nurseryman,” through which they reach subscribers, and then are published 
in-the. “American Nursery Trade Bulletin” through which they reach the remainder of 
The rate for advertisements covers the double service, on the Ist and 15th 


BETTER THAN ANY TRADE DIRECTORY—Mailing Lists changed daily. 


American Nurseryman and American Nurserp Trade Bulletin 


ALL ADVERTISEMENTS ARE RUN IN BOTH PUBLICATIONS 
ABSOLUTELY COVERING THE TRADE 


FOR THOSE WHO DO NOT ALREADY KNOW 
USINESS Announcements in this Chief Exponent of the Trade reach the Nursery- 
men of every State in the Union. An absolutely independent publication. 
by the Founder and Dean of Nursery Trade Journalism in America, it continues its 
pronounced lead in movements which have characterized trade progress for a quarter 
of a century. Practically every important action on the part of Nursery organizations 
of the country, national, district and state, has been urged and foreshadowed in the 
columns of the “American Nurseryman” for months or years beforehand. 
The proof is in print in the files of this journal, 


Edited 


THE AMERICAN NURSERYMAN, 39 State Street. ROCHESTE R, N. Y. 
CHIEF EXPONENT OF THE NURSERY TRADE 
American Nurseryman Advts. are included in American Nursery Trade Bulletin Monthly 


Subn. $2.00 Year 


of us appreciate 
Trade Journal which may be counted upon | 
to help boost the movements that are for 
the betterment of the Industry generally.” 


President, Aurora (Illinois) Nurseries. 


TRADE SENTIMENT 

A letter recently received from President 
Robert Pyle of the Conard & Jones Com- 
pany says: “Your recent issue serves to 
reinforce a conviction that has been grow-| 
ing with me that you are alive to the in-| 
terests of the Nurserymen and sensitive to) 
their needs. I want you to know that some | 
the fact that we have a 


| 
| 
| 


The D. Hill Nursery Company in a recent 
letter said: “I am more than ever convinced 
that the “American Nurseryman,” being an 
independent Trade Journal, is a logical | 
medium which should be dominant in the) 
Nursery Field.” 

“Your publication is doing a great work. | 
We are all with you.”—John A. Young, | 


Subscription: $2.00 per year, Three Years. $5.00 | 


AMERICAN FRUITS PUBLISHING CO., 
39 State St., ROCHESTER, N. Y. | 
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of planting and care. Further, he must 
possess the fundamentals of landscape gar- 
dening. Although he may not be an artist, 
he should be able to render reasonably 
good amateur services in working out foun- 
dation planting, backgrounds, borders, etc. 
Then only by a knowledge of these things 
is he able to gain the confidence of the 
customer, plan the large order and bring 
it back to his firm. Only through his ability 
to render such services, in a worthy manner, 
can the trade of his concern develop and 
grow in a community. 

It follows from all this that the salesman 
must be a man of ability and character and 
on a plane with the salesman of any of the 
better wholesale houses We cannot afford 
to make the investment of this training in 
a low grade man. A force of such trained 
salesmen as I have pictured will create de- 
mands for a tremendous quantity of orna- 
mental stock and will bring back to their 
firm large and profitable orders. But let 
us not forget that public confidence is the 
basis on which this large business is to 
be built. Whenever a tree agent of the old 
school gets in a piece of dirty work, mem- 
ories of by-gone practices will arise, like 
Banquo’s ghost to plague us. Therefore, 
fellow Nurserymen, the time has come when 
I am concerned with your business and you 
are concerned with mine; instead of being 
jealous of your business I must be jealous 
for your good name and you for mine. The 
agent who would tear down and destroy 
public confidence in the Nurserymen is the 
enemy of all, regardless for whom he works. 
We must stand shoulder to shoulder to cre- 
ate confidence and good will toward the 
Nursery work as a business. 

Should you hear of any bad work of an 
agent of the Northwest Nursery Company, 
it is your place to advise us promptly and 
we should be grateful and we take it that 
you want the same service rendered in re- 
turn. And through this larger co-operation 
and better understanding we will secure 
greater increases in our business than in 
any other line of which I know. 

I want to tell you men that we are enter- 
ing a new moral era in the business world, 
not alone in the Nursery business but in 
every line. The old school of the horse 
trader which flourished a decade ago is 
gone; their slogan, “Let the buyer beware,” 
is no longer popular. That old school of busi- 
ness getting, with its standards and prac- 
tices, is passing. In every city throughout 
the business world there is a Rotary Club, 
Kiwanis Club, Lions Club—and what are 
these leaders of business talking about? 
Not how to get bigger profits, but they are 
preaching “service before self,” square deals 
and honcrable relations. There is nothing 
new abort this; it is simply applied Chris- 
tianity: »ut the new thing is that business 
men listen to it weekly, are interested, and 
respond to its emotions- Therefore, the 
public is yearly becoming critical and more 
exacting—more ready to trust and more 
ready to blame. So there was never a time 
when we needed to draw closer together 
than today. 

We need to use the Association and to 
guard its good name to further our common 


cause. The Nursery Business is one of 





AMERICAN NURSERYMAN 
the noblest in which men can engage. The 
very work of growing interesting plants, 


planning for the beautification of homes and 
countryside, develops the finest that is in 
men. Large numbers of splendid men 
whose names have honored our business 
profession, have been inspired by the ideal- 
ism inherent in our business. We may well 
indeed be proud of our work and desire to 
see our children enlist in our cause. So 
let us go forward with firmness and pride, 
secure in the thought that we are to enjoy 
the confidence of the public. Like the 
Apostle Paul, of old, forgetting the things 
that are behind, let us press forward to a 
new mark and higher calling. 


Nursery Row Revelations 


More Comment on Dr. Shaw's Identification 
Method 

How to know apple trees by their leaves, 
and not alone by their fruits, bids fair to 
become part of the business of the success- 
ful orchardist as a result of seven years’ 
research at the experiment station of the 
Massachusetts Agricultural College, Am- 


herst. Systematic study of the leaf char- 
acters of young apple trees conducted by 
Dr. J. K. Shaw, expert pomologist, has en- 
abled him to announce a new method of 


identifying Nursery stock that promises to 
remove one of the most serious risks of 
fruit growing “For no one who has not 
purchased and set out a block of trees label- 
led ‘McIntosh,’ only to find eight years later 
that the supposed McIntosh trees were all 
Wolf River, a variety almost worthless in 
New England, can appreciate what it means 
to the fruit grower to have the uncertainty 
removed from the purchase of his Nursery 
stock,” says a statement issued from the 
experiment station. 

Last fall, with the support of the Massa- 
chusetts Fruit Growers’ Association, Dr. 
Shaw applied his identification method to 
3,000 apple trees in Nurseries in that State. 
To the amazement of the Nurserymen, he 
threw out nearly 10 per cent of the young 
trees for masquerading under a false name. 
Dr. Shaw’s investigation involved study of 
leaves of 200 varieties of apple trees col- 
lected from orchards of distant states as 
well as in New England. He discovered 
that always there were certain characters 
invariable in leaves of the same variety and 
a great many points of differfence between 
leaves of different varieties. 

During his years of research he applied 
his leaf tests to 1,100 young apple tr--; as 
he set them in his own experimentz.. j.ots. 
Only one tree turned out, when it came. into 
bearing, to be different from his marking. 

Dr. Shaw does not pretend that anybody 
can identify fruit trees by their leaves. But 
study, he says, will enable the fruit grower 
to distinguish any given variety in the Nur- 
sery. 


The sympathy of the trade is extended 
to President Paul C. Lindley, of the Amer- 
iean Association, in the death at Tampa, 
Fla., of his baby daughter, February 12th. 


Central Nursery, Fresno, Cal., has been 
incorporated, capital $20,000, by T. Kimura 
and others. 








OWN ROOT ROSES 


For Bedding, Lining Out and Forcing 
From 2}, 3 and 4 inch Pots 
SHRUBS, VINES, ROOTS, BULBS and PERENNIALS 
Write for latest Spring price list 
AMERICAN ROSE & PLANT CO. 


Producers of Plants that Grow and Bloom 


SPRINGFIELD, OHIO 








Make Yearly Contracts Now 
For Trade Publicity in 


American Nurseryman 
American Nursery Trade Bulletin 
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SPECIAL PRICES ON WHITE PINE 


A very complete stock of this standard 
evergreen in 
SEEDLINGS and TRANSPLANTS 
N,. E. lowa G 


a rown 
Extra fine quality, very low prices. 


THE SCOTCH GROVE NURSERY 
SCOTCH GROVE, IOWA. 








PEACH PITS 


North Carolina Mountain 
Naturals. Crop 1922. 


Ask for samphes and prices. 
VALDESIAN NURSERIES, Bostic, N. C. 








ANNUALS AND PERENNIALS 
Asters, Searlet Sage, Cosmos, Zinnias, 
Pansies, Dianthus, Coreopsis, Hibiscus, 
Hollyhocks, Golden Glow, $4.00 per 100, 
$35.00 per 1000. 
Dahlias $5.00 per 100, $45.00 per 1000. 
Carefully packed free of charge. 
JOHN GRUBB 


Dept. A. Churchville, Pa. 








STRAWBERRY PLANTS | 
RASPBERRY PLANTS 


Best Varieties. Write for Prices 
GEO. B OWENS, Box 353, LESLIE, MICH. 














EVERBEARING STRAWBERRY PLANTS 
From Select Stock, to the Trade 4 
Progressive $5.50; Standard and { 
Lucky Boy $7.50 per M. 6% off on } 
q 

: 

4 

4 


orders of 50M. Contract now for next 
season’s supply of Everbearing Plants. 
None better. 


ro 


Curtis E, Bowman, Greenwood, Del 











BLACK HILLS SPRUCE 
AMERICAN ELM 
STRAWBERRY PLANTS: 
Senator Dunlap, Progressive 


FAIRMONT NURSERIES, Fairmont, Minn, 








* ROSES x 


ELEEDLE oiniicup-ono: 


Spring List 400 Best New and Stand- 
ard sorts. Own Root 2; and 4 inch pot 
and one-year field-grown. 











STRAWBERRY PLANTS 


Rock bottom wholesale prices on 
leading standard varieties. We grow 
them by the million. Send use your list 
for quotations. 


J. N. ROMELY & SON,: Box 10, BRIDGMAN, MICH. 








Black Walnut Graftwood 


Stabler, Thomas and Ohio, the recog- 
nized standard varieties. Your trade 
demands these standardized varieties. 


Abraham's Orchards & Nursery 


Martinsville, Indiana 


Strawberries 


Summer and Fail Bearin 

juarters Straw? 

and Prait Plante of ail kinds ie 

berries, Blackberries, (urranta, 

Roses, Sh ~~ Ha cose 
ru t 

Crates, ts, “Catalog free. 


L.J.Parmer, Pulaski, N.Y. 




















NURSERY SOIL PROBLEMS 

Do you appreciate the Hundred and One 
Factors in the soil that affect the growth 
of your plants? 

If it does not thrive in your nursery or 
in the soil of your patron, are you able to 
inalize the conditions, fine the difficulties 
and prescribe the remedies? 

Twenty years of intensive study and ex- 
perience over a wide territory in cornec- 
tion with leading Agricultural Institutions 
should help you in applying the best that 
agricultural science has developed. 

Elmer 0. Fippin, Agricultural Consulting 
Suite 407 Star Building, Washinatén, D. C. 











Say you «aw itin AMERICAN NURSERYMAN 
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WANT ADVERTISEMENTS 3 


we 











We have an opening in our Land- 
| scape Department for one experienced 
landscape planter, a man who knows 
stock and can handle landscape plans, 
also one whvu can organize and handle 
do 
waste your time and ours by writing. | 

The Elm City Nursery Co. 

WOODMONT NURSERIES, INC. 
P. O. Box 1588 New Haven, Conn. 


men. If you not qualify do not 

















THE BAY STATE NURSERIES 
NORTH ABINGTON, MASS. 
WANT 


A thorough-going, all-round propagat- 
or; one who understands all methods 
of propagation of aii stock adapicc .o 
our climate. Applicants should state 
experience and give references. 


W. H. WYMAN & SON 


WANTED: PROPAGATOR 


Shenandoah Nurseries, 


Shenandoah, Iowa 























EXPERIENCED NURSERYMAN WANTED 


Capable of taking full charge. Give 
experience in detail, references and 
salary expected, Location-New Jersey. 
Address: C. D., ‘“‘American Nursery- 
man”, Rochester, N. Y. 








PLATE BOOK OF EVERGREENS 
Thirty-five actual photographs of indi- 
vidual evergreens and evergreen plantings, 
5x8 inches, bound in beautiful, genuine 
black leather, loose leaf binder. Twenty- 
eight pictures are in black and white and 
seven are hand-colored in natural colors. 

Our Price Only $7.50, Cash with Order. 

(Less than § of actual cost to us.) 
THE D, HILL NURSERY CO. 
Dundee, Hlinois. Box 402 








Whateber 
Your 
Question 





Be it the pronunciation of Bol- 
sheviki or soviet, the spelling of 
a puzzling word—the meaning of 
blighty, fourth arm, etc., this Su- 
preme Authority— 


WEBSTER’S 

NEW INTERNATIONAL DICTIONARY 
contains an accurate, final answer. 
400,000 Words, 2700 Pages. 6000 Illus- 
trations. Regular and India-Paper Edi- 
tions. 

G.& C. Merriam Co., Springfield, Mass. 
Write for specimen pages, prices, etc., 


and FREE Pocket Maps if you name 
this publication. 








DAHLIAS: owen, field grown tub- 
a ers, $5.00 per 100. A. D. 
Lavonia, Black Prince, C. Bruton, El- 
dorado, Caprice, Gloria De Lyon, Red 
Huzzar, Silvia, Wm. Agnew, Gladiolus 
14 to 2 inch, $3.00 per 100. America, 
Brenchleyensis, Independence, Primu- 
linus mixed Hybrids; Hollyhocks, single, 
$3.00 per 100. 
BEAVER CREEK NURSERY 
Mentor, Ohio 











Remember the . mid-month issue—The 


AMERICAN NURSERY TRADE BULLE. 
TIM, 


Forms close the 10th. 








AMERICAN NURSERYMAN 


Preliminary account of the annual meet- 
ing of the New England Nursermen’s Asso- 
ciation was given in the February American 
Nursery Trade Bulletin. The outstanding 
action was the amendment to the by-laws 
prohibiting members from the giving of 
commission, fee or any emolument as an 
inducement to purchase Nursery stock. 

The convention was replete with practical 
trade matter; indeed, the program devel- 
oped interest and discussion sufficient for 
a full two days’ convention. President Ken- 
neth E. Gillett was especially efficient in 
the expeditious handling of the large amount 
of matter. Secretary Donald D. Wyman at- 
tended ably to the many details. His work 
has been continuously so productive of re- 
sults that the association insisted that he 
retain the office for another year, though 
he tried hard to be relieved of the duties at 


the expiration of his first term. The New 
England Nurserymen co-operate heartily. 
At this convention they laid plans for mak- 
ing still more effective their district or- 
gunization. It was noticeable that all the 
topics discussed referred to distributior 





WALTER E. CAMPBELL, New Haven, 
Connecticut 


rather than production. It is distribution of 
the product that needs particularly the at- 
tention of Nurserymen throughout’ the 
country, and that attention is being given. 
An assured outlet—a strong and constant 
and inereasing demand forNursery stock is 


the principal thing to be aimed at. Pro- 
duction naturally will take care of itself, 
largely. 

Relations between gardeners on large 


estates and Nurserymen elicited marked 
interest, as did also relations between 
landscape architects and Nurserymen. The 
first of these topics was discussed at the 
outset by Robert Cameron, Ipswich, Mass., 
superintendent of Castle Hill Farm. The 
second topic was the subject of an able 
address by Fletcher Steele, landscape archi- 
tect, Boston. It was on the basis of points 
brought out by these two speakers and the 
attendant discussion that the amendment 
to the by-laws was made. 
At the conclusion of Mr. 
dress, when for a moment 
no action thereon was to be taken (the 
program was so full that there was little 
time for discussion of any of the addresses), 
Mr. Cameron said he hoped the opportunity 
to take a definite stand in the matter would 
not be passed over. Harlan P. Kelsey im- 
mediately delivered a ringing speech in 
favor of very definite action by the New 
England Association. He referred to the 
State and Federal legislation on the subject. 
“The whole country,” he said, “is stirred 
up on this matter. The A. A. N. has sub- 
scribed to a fund for correction. It is 
curious that while we know our business is 
tainted with this bribery and graft we do 
not give the subject full consideration. I 
think a committee ought to go into this care- 
fully and prepare a by-law providing that the 


Cameron’s ad- 
it seemed that 
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guilty be expelled from membership and the 
greatest publicity be given the matter. The 
difficulty has been that both the giver and 
the taker of a bribe are guilty. In the State 
of Massachusetts the action is a felony. The 
A. A. N. is not going to drop the matter. 
What use is it if we who have the evidence 
do not use it? In England they are con- 
victing them under five-year sentences. 
This is one of the worst things in business. 
We cannot dismiss the subject with a vote 
of thanks to one who has outlined its im- 
portance. It is not right.” 

W. E. Campbell—*“This is an old subject. 
There is no better time than right now to 
take action on it. I move that it is the 
sense of this association that our vigilance 
committee take steps to investigate all cases 
and prosecute the offenders.” 

R. M. Wyman—‘It ought to be a part of 
our constitution and by-laws. I move that 
this be incorporated in Mr. Campbell’s mo- 
tion.” So ordered and passed. “Conviction 
should automatically expel a member from 
this association,’ continued Mr. Wyman. “I 
know, as Mr. Kelsey says, that I could retire 
on what I have refused in the last year in 
the way of bribes. In case after case we 
nad the goods at a lower price and lost out 
on the orders.” 

President appointed as a 
draft a by-law, Messrs. Wyman, 
and Kelsey. The amendment to 
laws is published in this issue. 

Prof. F. A. Waugh reported most encour- 
aging results with the first practical course 
in the country for Nursery training estab- 
lished at the Massachusetts Agricultural Col- 


committee to 
Campbell 
the by- 


lege, Amherst, largely through the efforts 
of the New England Nurserymen’s Assocl- 
ation. Students are urged to take longer 


and more complete courses than has been 
the case thus far. The association again 
made provision for financial aid. 

The addresses, according to program, were 
presented; all elicited special interest. At 
the conclusion of J. A. Young’s address the 
association appropriated $100 for the “Plan 
to Plant Another Tree’ movement. 

Mr. Campbell said: “I had not understood 
that the “Plan to Plant Another Tree” move- 
ment is to be an independent one. I can 
now see how this has tremendous possi- 
bilities. It has already assumed great pro- 
portions. It’s wonderful. We should all 
get behind it. If it had been made a trade 
proposition it would have been commercial- 
ized and it would not have progressed.” 

F. F. Rockwell described in detail the 
publicity work in progress by the American 
Association of Nurserymen and showed that 
many valuable articles for inducing plant- 
ing on the part of the public are being sent 
to newspapers all over the country, on the 
plan which the association has been follow- 
ing for some time. 

Arrangements were made to list the avail- 
able stock of members of the New England 
Association for the special benefit of mem- 
bers, along lines which have been success- 
fully followed by the Western Association 
and the Illinois Association. 

W. E. Campbell announced progress by 
the committee on patents for plant novel- 
ties. He said that an amendment to the 
patent laws to cover this subject must be 


worked for by amateur and professional 
growers. 
As previously announced, James A. 


Tufts, Jr., Exeter, N. H., was elected presi- 
dent; Donald D. Wyman, North Abington, 
Mass., secretary. 


new extension 


Ashleigh P. Boles is the 
the Missouri 


specialist in horticulture at 
College of Agriculture. 

Louis Hillenmeyer, Lexington, Ky., is the 
new president of the Kentucky Horticultural 
Society. 

County Agent Busy—A recent despatch 
from Lexington, Miss., said: “County Dem- 
onstration Agent Sam B. Durham has just 
finished delivering 2,000 fruit trees to the 
farmers, and says that he has orders for 
10,000 more, the price is 11 cents a tree.” 





Pomological So- 
It has a commit- 


And now the American 
ciety is seeking a slogan. 
tee at work. 











n- 
st 
he 
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30- 
it- 
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Arbor Day Road-Side Plantiag 


The American Tree Association’s call to 
“Celebrate the centennial of Arbor Day in 
1972, 50 years before it happens, by plant- 
ing trees now” will be answered in thous- 
ands of places, the association's officials 
say, now that Arbor Days are at hand. The 
first states to begin planting were Alabama 
and Texas, in each of which Arbor Day oc- 
curs on February 22d. 

According to the association, which sends 
free tree-planting instruction to any one 
who asks for it, California is out to keep the 
lead in roadside planting, and this spring 
will see many new miles of roads beautified 
with trees and shrubs. Arbor Day comes in 
that state on March 7. Minnesota and Mich- 
igan, as well as Wisconsin, plan to keep up 
their work of last year, while a campaign 
for roadside planting has just begun in In- 
diana. 

To Georgia goes first place for a state- 
wide educational campaign calling for tree 
planting, and “when that state gets under 
way, look out,” the association’s statement 
adds. In Georgia the association, in co- 
operation with Mrs. W. W. Stark, of the 
Georgia Federation of Women’s Clubs, is 
putting tree-planting suggestions into the 
hands of every club head and school teacher. 

George W. Guy, of the Co-Operative Edu- 
cation Association, of Richmond, Va.. with 
1,600 community leagues, is working out 
plans for an arbor week. 

In New York this spring thousands of 
trees will be set out by many towns. Orders 





FOR SOUND BUSINESS PRACTICE 
Amendment to By-laws of New Eng- | 


land Nurserymen’s Association 
Adopted Jan. 31, 1923 


Any member of the association who 
shall be found guilty of giving or offer- 
ing commissions, fees, emoluments 
either in money or other goods to gar- 
deners of private estates, superintend- 
ents of parks or cemeteries or any 
other purchasing agent as an induce- 
ment to buy or as a reward for buy- 
ing goods from said member, shall be 
expelled from membership in this as- 
sociation and shall be prosecuted by 
this -sociation in the proper courts 
of law. 

It shall be the duty of every member 
to report any and all such cases that 
may come to his notice to the Vigil- 
ance Committee. .The Vigilance Com- 
mittee shall receive and investigate 
all such information and submit their 
evidence to the executive commiitee. 
If the executive committee finds prob- 
able guilt it shall summon the report- 
ed member to appear before the 
executive committee and defend him- 
self against the charges as shall be 
preferred against him. The executive 
committee shall hear the case and 
shall have power to render a verdict 
which shall be considered as final. 

All verdicts of guilty shall be fol- 
lowed by expulsion of the convicted 
member, and the executive committee 
shall report its evidence to the proper 
authorities for prosecution in the 
proper courts of law. 

THE OBLIGATION 

All present members, in order to 
retain their membership, and all pro- 
spective members in order to obtain 
membership shall subscribe to the fol- | 
lowing obligations: 

| (or we hereby promise that | 
| (or we) will not violate the pro- 
visions of article — of the by-laws of 
this association. 

















to the New York State Conservation Com- 
mission have passed the 2,000,000 mark for 
trees. Glen Fells takes 300,000 trees; 
Utica, 10,000: Oneonta, 35,000; Malone, 
25,000; while L’ttle Falls, which has a muni- 
cipal fcrest, wants 100,000 more trees, and 
the East Aurora Fish and Game Club has 
entered an order for 100,000. 

The Bankhead highway is to be made a 
great ro2zd of remembrance, and the plan 
has been indorsed by the Southeastern 
Council of Federated Club Women. The 
plans call for the planting of memorial trees 
for the mea of the World War and proper 
placing of shrubs and flowers along the high- 
way with a view to giving any other form of 
memorial the proper setting. This the 
American Tree Association's statement says, 
is what is being done in Great Britain to a 
great extent. 

Minnesota’s Forestry Department plans to 
place 30,000 trees along her highways this 
year. In Indiana, Charles C. Dean, the 
State Forester, has started a campaign for 
beautifying the 70,000 miles of highways in 
the Hoosier state. In Tennessee, thousands 
of memorial trees are being registered on 
the tree association’s roll. The best high 
school work reported is that of Booneville, 
N. Y., high school. which placed 1,000 white 
pines. The largest tree planting inspired by 
an individual is credited to G. J. Boehland, 
of Rockford, Ill, who gives away 13,000 
trees this spring. 


7000-Mile Automobile Trip 

The Louisiana, Mo., Times says: 

Paul Stark has just returned from an ex- 
tensive visit throughout the East. During 
his trip, he spoke before the Wisconsin Hor- 
ticultural Society at Madison, Wisconsin, 
the New York Fruit Growers’ Association at 
Rochester, New York, and the Massachus- 
etts Fruit Growers’ Association at Boston, 
Mass. The secretaries of these associations 
especially invited Mr. Stark to address them 
on the subject: “Observations In Orchards 
on 7,000 Mile Automobile Trip.” 

The record breaking automobile trip made 
by Paul and Major Lloyd Stark, together 
with other associations, during the past 
summer created a great deal of interest and 
comment throughout the horticultural world. 

The associations addressed were particu- 
larly interested in learning the facts ob- 
tained about orchards where Stark Delicious 
and Stark’s Golden Delicious had been 
planted. 

The fact that Stark Delicious sold for $5 
and $6 a bushel in New York markets this 
past fall when Baldwins and McIntosh were 
selling at $5 per barrel, thade a great im- 
pression upon the horticulturists and fruit 
growers who attended these meetings. 

The increase in planting of Stark Delici- 
ous and Stark Golden Delicious in New 
England alone this year is phenomenal. 


Under Sunny Skies 

Mr. and Mrs. W. C. Reed, Vincennes, Ind., 
who sailed from New York December 30th 
on the Olympic, spent seven weeks on the 
continent, visiting Nursery centers in France 
and other noints of interest there and in 
Belgium, Germany and Italy, joined at 
Monaco, Feb. ?3rd the American Express 
Company’s Mediterranean Cruise, on the 
Cunarder Mauretania. and on the ist of 
this month were in Consto tinonle. They 
are due in Egypt, March 10th, for a stay of 
two weeks. 

The Mauretania sailed Feb. 7th on the 
sixty-day cruise to the Mediterranean with 
547 passengers from thirty states and from 
Canada. The giant liner is the most costly 
cruising ship that ever left New York. She 
was chertered by the American Express 
Company from the Cunard line for $1,250,- 
000. The lowest fare was $1,000, while the 
highest was $20,250 for a suite. The sea- 
goers on this notable pleasure trip include 
Elbert H. Gary, chairman of the board of 
the United States Steel Corporation; Mrs. 
Gary and a group of friends, who occupy 
two large suites. According to the listing 
of the Express Company the cost of the 
suites is $40,500. Other passengers are 
William Allen White, editor of the Emporia 
Gazette and Victor Murdock, chairman of 
the Federal Trade Commission. 
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BUXUS KORAIENSIS 


A Novelty Buxwood Which is Hardy and 
Shapely 


We are highly pleased to offer this 
novelty Buxwood seed for the first time. 
They are unsurpassed as dwarf box- 
wood, either for hedges or borders 
as well as for show windows when 
planted in the pot or tub. 

They are invaluable on account of 
their hardiness as they grow outdoors 
uninjured at 6 below zero Fahrenheit, 
and should do well in the most trying 
climate. 

They look somewhat like Buxus Suf- 
fruticosa or common border Buxwood 
as are so commonly found anywhere, 
but they grow up to 2 to 3 ft. high and 
that much across, making perfect bush 
which is valuable for tubs. 

We have limited quantities of this 
novelty seed and your early order is 
highly appreciated. 

Special Prices for Sprin Trials 
Pound lots @....... $4.75 per pound 
Ten pound lots @... 4.50 per pound 
We supply you from our Chicago 

Branch. 


T. SAKATA & COMPANY 


YOKOHAMA, JAPAN 
SAKAI-CHO, OPPOSITE PARK 


Branch—20 E. Jackson Bivd., 
CHICAGO, ILLINOIS 





THE F. E. SCHIFFERLI NURSERIES 


Established 1890 


Fredonia, N. Y. 


We offer Grape Vines, Currants, and 
Gooseberries in all varieties and grades 
for late fall and early spring shipment. 


Grown by SCHIFFERLI in “The 
Famous Chauteuqua County Grape 
Belt.” 

Enough Said 


Write For Prices 


~~~ 
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BORGO'S PLANTS 

500,000 Gandy and Lupton Strawberry 
plants. 

Raspberry, Dewberry, Blackberry, Cur- 
rants, Gooseberries, Grape Vines, Califor- 
nia Privet, Asparagus Roots. 

Let us quote on your wants before you 
order elsewhere; send for price list. 

M. N. BORGO VINELAND, N. J. 
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SEEDLINGS AND TRANSPLANTS 


1000 
Am, Arbor Vitae, 4-8 Seedling. .$15.00 
Am. Arbor Vitae 3-6 7 -» 10.0 
Norway Spruce 3-5 = . ae 
Balsam Fir 3-6 os .. 15,00 
Balsam Fir 4-8 “0 .. 20.00 
Austrian Pine 3-6 = -. 20.00 
Sugar Maple 6-12 x -. 8,00 
Sugar Maple 12-18 - oo oo 4 
Am. Beech 6-12 - roe * 
Am, Beech 12-18 - 14, 00 
Am, Beech 18-24 ne 18.00 
Am. Beech 2-3ft “ .. 25.00 
Am. Beech i, © .. 35.00 
Wild Red Cherry 6-12 = CO 
Wild Red Cherry 12-18 = 14.00 
Am. Arbor Vitae Transp’s 12- 15.. 80.00 
Am, Arbor Vitae " 8-12.. 60.00 


EVERGREEN NURSERY COMPANY 
STURGEON BAY, WIS. 











When writing to advertisers just mentiv 
American Nurseryman. 





PRICES IN ADVERTISEMENTS 


The AMERICAN NURSERYMAN 
and the AMERICAN NURSERY 
TRADE BULLETIN are Nursery Trade 
Journals—nothing else. Therefore, 
prices may be used freely in advertise- 
ments in these journals, of course. 

This announcement is made again, 
for the benefit of those who may have 
confused our policy with that of some 
other publication. 


The publishers of these journals do 
not announce that prices in advertise- 
ments therein are “for the trade only” 
and then send the journals to garden- 
ers, and amateurs generally! 




















GRAPE VINES 


A SPECIALTY 
ALSO 
CURRANTS, GOOSEBLRRIES 


Best Yarteties. Weil rooted, 
WRITE FOR PRICE LIST. 


T.S.AUBBARDCO., reevonu, 4. 1. 








PEACH SEED 


‘Plant Tennessee Natural 
Peach Seed, 1921 Crop. 


Will be glad to quote prices 


SOUTHERN NURSERY CO., 
Winchester, Tenn. 








GENUINE 
N.C. PEA CH PITS 


Get our prices 


It will be to your advantage to or- 
der seed NOW for Fall planting 
1923. 


J. Van Lindley Nursery Co. 
Pomona, N, C, 








FRUIT 


Have a few Standard and Iwarf lear and 
Quince to offer, 


SHADE TREES 


Large stock of Sugar Maples, 24 to 4 inches. 
Nice block of transplanted American E)]m 
14 to 3 inches. 


Shrubs and Perennial Plants 


General Assortment. 


W. B. COLE, 


RFFS NURSERY 


Headquarters For 


SMALL FRUIT PLANTS and 
LINING OUT STOCK 


Painesville, Ohio 








Strawberries Hardwood Cuttings 
Raspberries lris Mulberries 
Dewberries Sage 

Blackberries Horseradish 
Elderberries Asparagus 

Currants ithubarb 


Gooseberries Barberry Seedling 
Grape Vines Althea Seedling 
Privet Spirea Calyeanthus Seedling 
Hydrangea bP, G. Layers Russian Ojive Seedlings 


Our list quotes lowest prices 


W. N. Scarff & Sons, New Carlisle, O, 








For June Budded Peaches and Plums, 
California and Amoor River Privet 
write 
TIPTON NURSERY CO. 
Little Rock, Ark. 











When writing to advertisers just mention 
a-srican Nurseryman. 
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The assembly hall at the Powers Hotel, 
Rochester, N. Y., was filled with Nursery- 
men at the afternoon session, February 8th, 
of the annual convention of the New York 


State Nurserymen’s Association, John R. 
Rice presiding and Secretary Charles J. 


Maloy in charge of details. Because of a 
full program and many important topics for 
discussion, President Rice put back in his 
pocket the annual address which had been 
written for him by Hort Bowden, and fear- 
lessly called for reports. Secretary Maloy 
announced that the association has 50 mem- 
bers (the president said there ought to be 
twice that number, at least) and that there 
is a fund of several hundred dollars on 
hand. J. Franklin Dale didn’t see how there 
could be any money left after the summer 
outing and called for itemized expenditures. 
These were read, to his entire satisfaction. 
A report of the membership committee, of 
which E. H. Bowden is chairman, 
called for, but there was no response. 
“Where’s Hort Bowden?” demanded the 
president. 
“In room 216,” spoke someone out of turn. 
“Send for him and take plenty of help.” 
There being no further and J. 
H. Dayton not having anything to say he 
was asked to say it. This provoked lively 
discussion, and the meeting went into com- 
mittee of the whole, from which it was ex- 
tricated by William Pitkin. No 
ethics was adopted—at least openly. 
At the afternoon session a letter of regret 
at inability to be present, from Dr. G. G. 
Atwood, of the State Bureau of Plant In- 
dustdy was read. Henry Hicks sent a com- 
munication urging action in favor of a 
course of Nursery training at Ithaca. 
George C. Perkins, Newark, N. Y., an- 
nounced that he went with Theodore Smith, 
of Geneva, to Cornell College and conferred 


was 


business 


code of 


with the college staff in the matter. He 
suzgested more definite information, and 
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the association passed a resolution favor- 
ing such a course and asked the members 
to urge their- Assemblymen to provide the 
necessary appropriation. The resolution 
was seconded by R. T. Brown, of Queens. 
The chair announced the continuation of 
the committee: Messrs. Perkins, Smith 
and William Pitkin. 

Mr. Brown gave an interesting account of 
Nursery matters in California, where he 
has lately been. Much about sales organiza- 
tion was the outcome of an address by 
Clifton C. Bradbury, Rochester representa- 
tive of the Fuller Brush Company. That 
the Nurserymen were much interested was 
shown by the questions asked in rapid suc- 
cession. 

Secretary J. A. Young, of the Plan to Plant 
Another Tree” movement, described that 
movement, and upon the conclusion of his 
address, C. H. Perkins, Newark, moved that 
the association indorse the movement heart- 
ily and that it subscribe out of its treasury 
$100 toward it. Seconded by Mr. Brown, 
and unanimously carried. 

Edward W. Borst, American Forestry Co., 
Boston and Framingham, Mass., extended 
greetings of the New England and Massa- 
chusetts associations. 

Peter F. Willems made an address on 
“New Methods of Delivering Nursery Stock,” 
the substance of which was published re- 
cently in the American Nurseryman.. His 
plan was generally commended and he was 
asked many questions. 

C. H. Perkins reported in detail on con- 
census of opinion as to wholesale prices of 
Nursery stock this season. C. O. Warner, 
chairman of the retail branch, said his com- 
mittee had been unable to get together, so 
he had no report. 

As it was necessary to elect officers, the 
addresses of Herbert G. Hartman on “Some 
Difficulties of the Grower,” and Frederick 


T. Burke, on “How Grower, Retailer and 











matured. Safe 


guaranteed. 


M. L. TAYLOR, 





APPLE SEEDLINGS: All Grades 
APPLE GRAFTS: Piece or Whole Root 


Our seedlings will be late dug and well 
arrival 


and satisfaction 


Perry, Kansas 











LABELS FOR NURSERY MEN ; 
§ THE BENJAMIN CHASE CO. } 


2 DERRY, N. H. ; 











HARDY FERNS—Introduction Offer 


20 Goldies, 10 Osmundas and 50 Ostrich 
ferns, not less than 3 years old, for $5.00 
cash, packing free. For more than 15 
years these three var. hardy Minn. grown 
ferns have given general satisfaction from 
California to Canada and Atlantic coast. 
Wholesale list 19 var. mailed. LUDVIG 
MOSBAEK, Ferndale, Askov, Minn. 





TREES and PLANTS 


We offer the trade a full line of fruit trees, 
gooseberries, currants, ioganberry plants, 
roses, etc., at close prices for Fall delivery 
92.2 Send us your want list. 


i ; 185 E. 87th St.,N 
Benedict Nursery Co. $55, 87th s<..s 








20,000 GOLDEN DELICIOUS — 


SCIONS WANTED | 


GOLDEN EAGLE NURSERY 
GOLDEN EAGLE, ILL. 











Landscape Photographs 


Every Landscapeman should use our photos 
when soliciting landscape orders. Our views 
are good and are doing fine for many nursery 
firms. Start now using them. 

Write for our numbered circular. 


B. F. Conigisky, 227 N. Adams St., Peoria. Ill, 
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TRANSPORTATION 


Reduced Traveling Costs 


News of the reduction of 20 per cent. in 
mileage rates, ordered by the Interstate 
Commerce Commission and publicly an- 
nounced on February ist, was hailed with 
delight by business men of all lines. This 
saving will be accomplished through the 
issuance of interchangeable  scrip-coupon 
books for the equivalent of 2,500 miles of 
travel, and containing $90 worth of coupons, 
to cost only $72. This is a direct saving of 
$18 per book, or 20 cents per dollar, now 
spent in railroad fare. The Commission has 
directed all Class 1 carriers (about 250 
lines) to place on sale such a book as de- 
scribed, to be available on and after March 
15, 1923. 

Re-estblishment of the mileage book sys- 














Wholesaler Can Unite To Sell More Nur- 
sery Stock,” were put over until next year’s 
convention, much to their relief. Mean- 
time the growers’ difficulties will continue 
and the grower, retailer and wholesaler will 
work separately during 1923. 

Mr. Perkins presented the following list 
of officers, which was elected en masse by 
the secretary's ballot: 

President—W. H. Mastin, Newark, N. Y. 

Vice-Presidents—William Pitkin, F. T. 
Burke, of Rochester, N. Y.; R. T. Brown, 
Queens, N. Y.; Herbert G. Hartman, Dans- 
ville, N. Y.; P. V. Fortmiller, Newark, N. Y. 

Sec’y-Treas.—C. J. Maloy, Rochester, N. Y. 

Executive Committee—Charles H. Per- 
kins, 2nd, Newark, N. Y.; Horace Hooker, 
William Pitkin, Rochester, N. Y.; John P. 
Rice, Geneva, N. Y. 

The banquet in the evening was a chief 
feature of the convention, as it has regularly 
been in recent years. Secretary Maloy is 
more than a whole team at arranging a 
function of this kind. He had the able as- 
sistance of an arrangement committee, and 
the affair was a marked success. A full 
course dinner was followed by big doings on 
a stage built in the banquet room especially 
for the occasion. Mr. Pitkin was on the 
program for toastmaster, but he resigned 
at the ovtset in favor of an impressario, who 
introduced in rapid succession female, male 
and female artists, who entertained for up- 
wards of an hour. 
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tem, which was abandoned during the war 
by order of the U. S. Railroad Administra- 
tion, is the result of a fight of over five 
years’ duration conducted by the National 
Council of Traveling Salesmen’s Associ- 
ations. This organization represents a co- 
operative group or thirty-two trade and ter- 
ritorial associations of commercial travel- 
ers, and is very active in legislative efforts 
designed for the advancement of the best 
interests of that formidable and most im- 
portant division of the nation’s industrial 
army, its 912,000 traveling salesmen. 

Now, that the National Council of Travel- 
ing Salesmen’s Associations has achieved 
this worth while concession, it is going 
“tooth and nail” after another and more in- 
inquitable burden on business, the onerous 
and discriminatory 50 per cent. Pullman 
surcharge, which is exacted by the railroads 
in excess of the standard passenger fares. 
It is not a government tax, as many people 
suppose, nor does it in any way benefit the 
Pullman Company, but goes directly and en- 
tirely to the railroads. It is simply another 
inheritance of the war, when it was per- 
mitted by the Railroad Administration as an 
added source of needed government income 
during the costly experiment of Federal 
operation. There is no excuse for it under 
private operation. 


The Class One railroads of the United 
States in 1922 had a net operating income 
of $776,421,400, which represented a return 
of 4.14 per cent. on their tentative valuation, 
according to tabulations based on complete 
reports just filed by the carriers with the 
Interstate Commerce Commission. The net 
operating income for those carriers in 1921 
amounted to $615,945,600, which was equiv- 
alent to a return of 3.28 per cent. These 
tabulations are based on reports from 193 
Class One railroads, representing a total 
mileage of 235,078 miles. 


The printed digest of the proceedings of 
the Trunk Line Mileage Scale hearing, held 
in New York, October 23-27, 1922 (including 
necessary exhibits) is ready for distribution 
by the publishers, State Law Reporting Co., 
233 Broadway, New York City. 


Prof. C. H. Connors, New Jersey Agl. Expt. 
Sta., who has made special investigation of 
the J. H. Hale peach, recommends that in 
new plantings the blocks be no wider than 
five rows with some other variety planted as 
a pollinator, and that in older plantings 
where the blocks are larger, every fifth or 
sixth row should be removed or topworkea 
with another variety or else top-work every 
alternate tree in every alternate row with 
some other variety to act as a pollinator. 


If you missed getting your adv. in th 
current issue of American Nurseryman send 
your copy for the mid-month AMERICAN 
NURSERY TRADE BULLETIN. 











ROSES 


American Beauty—Red 
Bessie Brown—White 
Capt. Christy—Pink 
Carolina Testout—Pink 
Dudley Cross—Pink 
Etoile De Lyon—Yellow 
Etoile De France—Red 
Francis Kruger—Yellow 


_ 


We offer tne following li:t of field grown Roses, grown right and hand- 
led righ: for late Fall shipment, about 50-50 No. land 1 1-2. 
F. K. Druschki—White 
Gen. Washington—Red 
Gen. Jack—Red 
Geo. Dickinson—Red 
Killarney—Pink 
Killarney—White 
K. A. Victoria—-White 
Lady Hillingdon—Yellow 
IN ADDITION TO LIST OF ROSES NAMED ABOVE GOOD ASSORTMENT 
OF GENERAL NURSERY STOCK. SEND US YOUR WANT LIST. 


WAXAHACHIE NURSERY COMPANY, 


La Detroit—Pink 

La France—Pink 

La France—White 

Luxem burg—Y ellow 
Meteor—Red 

Mme. Abel Chatenay—Pink 
Paul Neyron—Pink 

Ulrich Brunner—Red 


Waxahachie, Texas 





BERBERRY 


Our present crop is the best 
ever, both as to’ quantity and 
quality, also a nice lot of Ibota 
Privet and Ampelopsis Veitchii 
Seedlings. 

















C. E. WILSON & COMPANY 


MANCHESTER, CONN. 





erremane eo 
SEEDLINGS 


We are now in a position to 
quote prices that we know will 
interest you and make you money. 
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BOX-BARBERRY 


We are sold out om every grade but 
lining out stock and four-year olds. Is 
there any reason when it possesses the 
following qualities? 


iformity in growth and habit. 
4—Attractive ——— foliage effect. 


5—Fieedom disease and insect attack. 


Box-Barberry will be one of the big- 
gest sellers im the Trade for the next 
ten years.. ‘rc you ready for the har- 
vest? Only a few thousand lining out 
stock left, betcer get your order im at 
once. 


The Elm City Nursery Co. 
Woodmont Nurseries, Inc. 


New Haven Connecticut 








Grape Cuttings 
OUR SPECIALTY 
ANNOUNCEMENT 
We are oversold on Winter cut- 


tings. Have a small surplus cal- 
loused, for late Spring delivery. 


Independent Fruit Co, 


PENN YAN, N. Y. 
















ed wi 
ity for money-making and 
big fees. $5,000 to $10,000 in- 
comes attained by experts. Easy 
to master under our correspordence 
Diploma awarded. We ore and — 


developing 
1916. Write for infor- 
mation; it will open your eyes. Do it today. 
American Landscape School, 53-F Newark, New York 










RASPBERRY PLANTS 


Book your orders now and save 
money. 
ONE YEAR APPLE, 4 Feet Up. 

Two Year Apple for Fall 1923 
Delivery. 

Write us for prices. 


Silver Hill Nursery 


Chas. E. Kelley, Proprietor 
Newark, New York 











BARBERRY THUNBERGI SEEDLINGS 


Amps. Veitchii, Ibota Privet, Ap- 
ple Seedlings, Apple Trees; 2- 
year Pear, Asparagus, California 
Privet, Barberry Thunbergii 2 
and 3 years old. 


Get our prices for fall and spring. 


ROCKFALL NURSERIES 
Rockfall Conn. 








“»- vou suw it in AMERICAN NURSERYMAN 


For SaleeNURSERY SPADES 


30 Oliver Ames Nursery Strap 
Spades, price $1.50 each. The above 
spades are extra strong light steel 
strap nursery spades and good value 
at the price offered. 


The D. HILL NURSERY CO. 
DUNDEE, ILLINOIS 



















































Milton Nursery Company, 


Established 1878 


Oregon Grown 
AMORE MAPLE 


(Pseudo Platanus) 


SYC 


12,000 1 yr. 3 to 3'4 ft. 
15,000 1 yr. 2 to 3 ft. 

12,000 1 yr. 18 to 24 in. 
10,000 1 yr. 12 to 18 in. 


Beautiful, clean, straight stock for 
lining out. Ready for shipment after 
December Ist, 1922. 

Will be pleased to quote you our 
prices. They are right. 


A. MILLER & SONS, INC. 
Milton, Oregon 
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w. 
White Honeysuckle, Cornus, Buckthorn, 
Barberry, Caragana, Cotoneaster acut. 
Hydrangea, Englemannia, Ivy, Bleeding 
Heart. 
ers, Cut-leaf Birch, small fruits, lining- 
out stock, Barberry seedlings, all sizes. 
Send us 
Open for growing contracts. 
your needs, 


with prices. 
buy. Let’s get acquainted. 


SPECIAL PRICES 
TO THE TRADE 


We offer the trade: Spirea V. H., A. 
Callosa alba, Snowball, Pink, Red, 


Complete line of Roses, climb- 


Prices right. 


your inquiries. 
Write us 


In market for some items, Send list 
Get our prices before you 


ILLMER-BRADY NURSERIES, Saint Paul, MINN U.S.A. 
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lucluding Publi 
NURSERYMAN sod AMER 
TRADE BULLETIN. ($2.80 per Month| 





THIS SPACE 


58c Per Week Uréer Yeerlv 


beth AMERICAN 
ICAN NURSERY 


Month : $2.80 in both. 



















Headquarters for Dewberry Plants 


CAN ALSO SUPPLY STRAWBERRY 
PLANTS, ASPARAGUS ROOTS AND 
GRAPE VINES. 


V.R. ALLEN, SEAFORD, DEL. 





















ers, 





SEEDS SEEDS and PLANTS PLANTS 


We have the following to offer, (new crop) 
Turnip Seeds, Mustard Seed, Cabbage seed, Long Island 
grown, Bermudéz Onion Seed, Tenoriffe Grown. 

Strawberry 


Wholesal prices upon request, 
fore you place your order 


The LILYLAND FARMS 


Plants, Kiondike and t.verbearing. Flow- 
Bulbs, and Nursery Stock ot alfhiads. 
WRITR US be- 


Starkville, Miss 
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327 Cedar Ace. 


ASK FOR SPECIAL PRICES 


on carlots of 
Nerway and Silver Maples 
3 to 5 in. caliper 
Iso Large Privet Clumps, Shrubs and 
ivergreens 
W. G. EISELE 
Long Branch, N. J. 


















Buy at your Post Office 


The inbestment that grows 
in balue each month -- 


United States 
Treasury Savings Certificates 


In five years 
$20.50 growsto S$ 25 
82.00 grows to 100 
820.00 growsto 1000 
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In his able address on the need of a new 
policy in regard to relations between gar- 
deners on large estates and Nurserymen, 
Robert Cameron, superintendent of Castle 
Hill ‘Farm, Ipswich, Mass., talked plainly to 
the members of the New England Nursery- 
men’s Association, and through them to the 
Nurserymen of the country. He quoted 
freely from the Bible, drew a correction as 
to one of his quotations (from a member) 
and set the style throughout the convention 
which others followed—even John Watson. 

“What we need,” declared Mr. Cameron, 
with the peculiarly telling effect of his 
strong Scotch accent, which was good 
hear, “is a religion that operates for seven 
days a week and 365 days a year.” 

The curse of the world at this time 
selfishness and greed, continued Mr. Cam- 
eron. For a dollar we will sell our reputa- 
tion, yet no one has ever taken with him a 
dollar when he left this world. Of all men 
serdeners and Nurserymen are all 
weaklings and have our short-comings- 
should be the least susceptible to evil do- 
ings. Their work is among nature’s most 
beautiful productions, consequently their 
thoughts and deeds ought to be bigger and 
better than those of the ordinary man in 
the latter’s occupation. Not all gardeners 
are dishonest; there are many and 
upright men in the profession. 
estate the gardener has in many cases from 
two to three million dollars worth of prop 


to 


is 





we 


good 
On a large 


erty under his care. There are large ex- 
penditures and he has the handling of a lot 
of money during the year. Said Mr. Cam- 
eron: 


it would interest some of you, I know, to 
hear of some of the temptations that are 
thrown in the way af a man in charge of a 
large estate. I hope you will forgive me 
for giving my own personal experience, as 


I know well that you have more experience 
in dealing with gardeners, because I have 
never been in business and never sold a 
plant in my life. 

Around Christmas and the New Year 
temptation is at its height in our profession. 
Practically every tradesman and business 
man then wants to give you a present. 


Only a few days ago I was at the harness 
maker’s in our town. “Oh,” he exclaimed, 
“Mr. Cameron, you have been a good cus- 
tomer during the year and I would like to 
give you a present. I thought a nice pair 
of fur-lined gloves would be useful for you 
during the cold weather.” “Oh, no,” I said, 
“I do not take presents,” and then gave him 
a lecture on graft and told him if he did 
not have the right goods he would not hav« 


Giardener’s and Nurserymen’s Relations 
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received the business. Consequently 
without the warm gloves. 

The mason deals with one in this way: 
“Would you be willing to take a money 
present from me?” The druggist, he gen- 
erally tries to give cigars. In fact, nearly 
all business men try to give presents. 

The men who tempt gardeners the most 
are seedsmen and Nurserymen. Some of 
them try to send you money or give it to 
you in a sly way, or else they send it by 
drummers when they are out for business, 
and I have no doubt many of the weaklings 
yield to temptation. 

Nurserymen tempt gardeners in another 
way. If they see a nice plant on an estate 
and they want a stock of it, they ask the 
gardener to root so many cuttings and I 
will give so much for them. This is the 
worst kind of crime. Making a man steal 
his employer’s property. Shortly after I 
went to the Botanic Garden I was tempted 
in this way by the late Mr. Temple, but I 
had the courage and strength to say no. 

At the time Shady Hill Nurseries were 
running full blast, I used to give them all 
kinds of cuttings and seeds in exchange for 
new plants. One time they had some new 
primroses and I went to see Mr. Beard about 


getting a few plants. “Oh,” he said, “we 
haven't been getting anything from you 
for a long time.” “Is that so,” I said. “! 


thought you were all the time getting.” 
He said, “The men say you won't give them 
anything.” I asked him to kindly produce 


the man who said so and I will soon 
straighten matters out.. He would not do 
this. I got the primroses and investigated 


the case and found out the man that was 
almost a daily beggar was starting a Nur- 
sery of his own and the material I was giv- 
ing him went to the new Nursery. This 
man is also dead. You know, all good men 
die young. 


One great fault the gardener has is that 


he does not report things that are being 
done wrong on the estate to the owner and 
in this way it is often thought that he is 
getting commissions. For example, when 
a Nurseryman is planting an estate he gen- 
erally plants twice as many plants as are 
required and the gardener allows him to 
do it. Go to Long Island, N. Y., and see 


Another 


some of the plantings done there 
are plant- 


thing Nurserymen do when they 


ing estates is to plant with evergreen er! 
cacous plants and coniferous vergeeens, 
only using very few deciduous shrubs, be 
cause they are much cheaper. This kind 
of work also makes people imagine that the 
gardener is in the deal and gets commis 
sions. There is a good example of this 
kind of work on a large estate in Brookline. 

If I was an estate owner I would never 
allow a Nurseryman to plant my estate 


Leave that work to the landsea~ gardener 
and let the Nurseryman attend to his own 
the Nursery. There is always a 


business, 





PEAR BLIGHT IS NO MORE INJURIOUS 
IF YOU USE OUR USSURIENSIS PEAR STOCK 





bound to satisfy your customers. 
able figure. 


factory or not true to name. 
We guarantee germination. 


PEAR SEED. 
| Write today as we can furnish you from 


T. SAKATA & CO. 





Why not pay a trifle more and get our BLIGHT-RESISTANT pear seed and you are 
It is the first time this Ussuriensis Pear Seed is offe 


Write for samples and if satisfied send in your order. 


Do remember that you can increase your business if 
| you satisfy your customers and you can satisfy them by using our BLI 
| 


| BRANCH—20 East Jackson Blvd., Chicago, Illinois. 


red in quantity and at a reason- 


GHT-RESISTANT 


| 
| 
Money returned if not satis- 
our Chicago Stocks. 

| 


YOKOHAMA, JAPAN 
SAKAI-CHO OPPOSITE PARK 











Remember the mid-month issue—The 
AMERICAN NURSERY TRADE BULLE- 
TIN. Forms close the 10th. 
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Nursery, 103d Street and 
of Chicago city limits. 


NOTICE OF CHANGE OF ADDRESS 


ny announce the removal of their Chicago office to the 
outh Crawford Avenue, one and one-half miles southwest 
New address, for mail only 
Nursery Company 
Oak Lawn, Cook County, Illinois 


Beaudry’s Nursery Com 


Beaudry’s 


Receivin 


Point 
REIGHT EX 


PRESS 


Chicago, Ills. 








- TELEGRAPH—BEAUDRY 
Telephone (No Toll Charges) 
Beverly 1920 





GRAPE VINES 
Currants and Gooseberries 
Have a surplus of 2 yr., 1 and 1 yr. 1 
vines in Champion, Clinton, Catawba, 
Lindley, Lucile, Moyer, Virgennes, N. Y.. 
Red and Worden; and in 1 yr. 1 vines of 
Campbell’s Ey., Concord, Diamond, El- 
vira, Ives, Lutie, Moore’s Ey., and Ni- 


agara. 
Write for prices before placing your 
order. You will find them right; also 
grade. 
THE J. H. FOSTER NURSERIES 
Fredonia, N. Y. 
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feeling that the Nurseryman wants to get 
rid of his surplus plants. 

Another great weakness with many gar- 
deners is that they buy practicallv every- 
thing they need from one place, generally 
a seed store, and this gives a bad impression. 
I believe in buying seeds from reputable 
seedsmen, but implements and such things 
can be bought at a hardware store and a 
good deal cheaper. 


The drummer is one of the pests that 
bother the gardener. Seedsmen, Nursery- 
men and others send them out and many of 
them put temptation in the way of the gar- 
dener. I have often thought that these 
business men must think the gardeners lack 
brains when they send their men out to 
remind them of what they need. It would 
be better for all concerned if they were 
kept at home. The first thing the drummer 
does is to offer his fine cigars. This is the 
first form of graft. He is throwing out a 
bait, but in my case it never takes. I never 
use the devlish stuff in any form. Some- 
times I have had to run a quarter of a mile 
to answer the long distance phone. This is 
the answer, “This is So and So, and I will 
be out to see you at such and such a time.” 
Well, just at that time you would probably 
just as soon see the devil as a drummer, 
but it’s all in a lifetime and one has to put 
up with them. Many of these men come 
from other states and tempt gardeners by 
offering them large percentages to get the 
orders away from nearby seedsmen and 
Nurserymen, and no doubt our drummers 
in this part of the country do the same 
thing when they are away. 

Now, I don’t want you to think that I 
am trying to screen the gardener. This is 
not my intention. If they are guilty they 
ought to be made to suffer and I hope when 
you find out a case that you will expose it, 
so that this mean, nasty, detestable, petty 
thieving will be done away with. 

One must always remember that the man 
who gives commissions is just as guilty 
as the one who takes them. If a man gives 
it because others give it, he is no man at 
all that will not stand up and denounce this 
mean habit. In the long run, I think he 
would be better off if he denounced it. 

There is only one way to get rid of this 
detestable habit and you men know the way 
just as well as I do. but I think you haven't 
the courage or the backbone to do it. The 
only way to abolish this practice is for the 
trade to discontinue it. If you will not 
pay comm '‘ssions or indulge in even worse 


offenses. then the gardeners can not be 
particir=- ts in this evil doing. 

To ro there is no occupstion like garden- 
ing and anything you can de to make it 
cleaner and better I sha’! he glad to give 
you eny assistance that is in my power. 
‘rt frst of all make up your minds that 
you are w'll‘ne to give up this custom of 
riving commissions and there will be quick 


desth to this detestable habit. 


If you missed getting your adv. in the 
current issue of American Nurseryman send 


AMERICAN NURSERYMAN 


Under the Old Apple Tree 


“Where are they now?” demands Charles 
R. Skinner, in the New York Herald, in 
reference to the Pound Sweet, the Greasy 
Pippin, Harvest Sweet, Greening, Gilliflower, 
the Baldwin, Seek-No-Further, the Spitzen- 
berg and the Red Astrachan of the old time 
orchards.” 

“Well,” says Benjamin S. Dean, James- 
town, N. Y., the most of them, including the 
Northern Spy and the English Streak, the 
e ;ual of which has never been produced in 
apples, may be found in their proper sea- 
sons at my little farm in the tow of Busti, 
and I should love to introduce a boiled 
Pound Sweet dressed with cream in com- 
petition with the baked Pound Sweet of Mr. 
Skinner’s boyhood; that is something from 
which to date a new memory. 

“Mr. Skinner says ‘the splendid Northern 
Spy came on in later years,” but somewhere 
in my reading I have found references to the 
Northern Spy during Revolutionary days, 
and I am of the opinion that it is one of the 
oldest of the high grade apples. It has been 
planted or grafted into nearly every orch- 
ard in New York. 

And, speaking of grafting—in a horticul- 
tural sense—Plutarch says that the ‘garden- 
ers in the time of Plato said that “the graft 
grows with the tree, but it does not think 
with the tree,” indicating that this feature 
of orcharding is by no means as modern as 
some of us have supposed.” 

A relative of the late George Ellwanger, 
senior partner of the firm of Ellwanger & 
Barry, not long ago told the editor of the 
American Nurseryman that Mr. Ellwanger 
named the Northern Spy. 

New Tariff Provisions 

Par. 751. Tulip, lily and narcissus bulbs 
and lily of the valley pips, $2 per thousand; 
hyacinth bulbs, $4 per thousand; crocus 
bulbs, $1 per thousand; all other bulbs and 
roots, root stocks, clumps, corms, tubers 
and herbaceous perennials, imported for 
horticultural purposes, 30 per centum ad 
valorem; cut flowers, fresh or preserved, 40 
per centum ad valorem. 

Par. 752. Seedlings and cuttings of Ma- 
netti, multiflora, brier, rugosa and other 
rose stock, all the foregoing not more than 
three years old, $2 per thousand; rose 
plants, budded, grafted or grown on their 
own roots, 4 cents each; cuttings, seedlings 
and grafted or budded plants of other de- 
ciduous or evergreen ornamental trees, 
shrubs or vines, and all Nursery or green- 
house stock, not specially provided for, 25 
per centum ad valorem. 

Par. 753. Seedlings. layers and cuttings 
of apple, cherry, pear, plum, quince and 
other fruit stocks, $2 per thousand; grafied 
or budded fruit trees, cuttings and seedlings 
of grapes, currants, gooseberries or other 
fruit, vines, plants or bushes, 25 per centum 
ad valorem. 


Among the life members of the Illinois 
Horticultural Society are A. M. Augustine, 
Louis R. and R. B. Bryant, R. B. Endicott, 
G. E. Galeener, Charles Klehm, M. P. Reed 
and R. A. Simpson. 
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QUERCUS PALUSTRIS 
(Pin Oak) 


FRAXINUS AMERICANA 
(White Ash) 


POPULUS NIGRA FASTIGIATA 
(Lombardy Poplar) 


ULMUS MONUMENTALIS 
(Cornish Elm) 
Ask for our prices before ordering 


AUDUBON NURSERY 


HB. VERZAAL, General Manager 


WILMINGTON, P. 0. Box 275 N. C. 
WE OFFER TO THE TRADE 


California Privet Three Branches. 
2-3 feet, 18-24 inch, 12-18 inch, 6-12 Iuch 
for lining out. Will make a very close 
Price on 12-18 and 18-24 inch, California 
Privet in large lots. 

Would consider a row run proposition, 

Ibota Privet, Three Branches. 2-3 
feet, 18-24 inch. 


WRITE FOR PRICES. 


Yours for good will and 
a bigger business. 


Rosemont Nursery Co., Tyler, Texas 


sooo weweeeeeeee~ 
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We are large growers of Fruit and Nut 
trees, Ornamentals and ROSES. Give 
us a trial. We know the quality of our 
stock will please you. 


INTER-STATE NURSERIES, 


Cc. M. GRIFFING & CO., PROP’S., 
Jacksonville, Florida 


TREE SEEDS 


Send for catalog listing Tree, Shrub, 
Perennial and Evergreen Collect- 
ed from all parts of the world. 


CONYERS B. FLEU, JR. 


6628 Ross St., Germantown, Philadelphia 














° ° se 300,000 
Ampelopsis Veitehii sre sexs, fo'%e. s» 
and 12 yr. for retailing and lin out. Some 
heavy tops and roots. Satis in all grades. 


Superior to general stock, grown thin, so much 
stronger roots. It is not the cheapest, but the best. 
Get particulars before purchasing elsewhere. 


CHARLES BLACK, Hightstewn, New Jerse, 


PEACH PITS 


THE HOWARD HICKORY CO. 
HICKORY, N. C. 
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KINKADE GARDEN TRACTOR 
and POWER LAWNMOWER 


A Practical, Proven Power Cultivator for Gar- 
deners, Suburbanites, Truc’ Florists, 
Nurserymen and Fruit Growers. 























: ae ee American Farm Machine Co. Catalog 
NURSE RY Bod me Leanene seni ii i: Minneape ie, Minn i 
~— + 
{ H 3 R R y J. H. SKINNER & CO. 
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wants. 





We are now booking orders for fall 1923 and 
spring 1924. Please let us have your list of 


W. C. REED & SON 


Vincennes, Indiana 


We offer: 
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Apple Seedlings 
Japan Pear Seedlings 
Forest Tree Seedlings: 


American White Elm 


Spirea Van Houtti 
l year, for transplanting, also 2to 3 ft. and 3 to 4 ft. stock 


Black Locust 
Catalpa Specio-a 


Honey Locust 
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IS CROWN GALL INJURIOUS ? 


An Important Subject Which Should Be Thoroughly Investigated—Experi- 


ments P 
Editor American Nurseryman: ferent results. The question seems to be 
There have been several articles in your _ still an open one, and it is our intention to 
journal about crown gall on apple trees. goon start another long-term experiment. 
There is one side of this matter about 


which little if any has been written, namely 
whether or not crown gall is actually injuri- 
ous. 

There are many who do not believe that 
-rown gall is harmful. Many years ago the 
Marshall Nurseries of Arlington, Nebraska 
in planting an orchard included for an ex- 
periment some of the worst galled trees 
they could find. These infected trees turned 
out to be the best in the orchard. 

Prof. Maney, a member of the staff of the 
Iowa Agricultural Experiment Station and 
who is well posted on young stock as well 
as being a practical orchardist, states that 
there is no conclusive proof that crown gall 
is injurious. Also in experiments he found 
that trees from which the crown gall was 
cut, remained free . 

We appreciate that the inspectors are sin- 
cere in their efforts. But it seems to have 
been taken for granted that crown gall is 
serious, or if there is conclusive proof it has 
not been very widely disseminated. 

As a publication which is devoted exclu- 
sively to the Nurserymen’s interests, you 
should start an investigation and try and 
find out the facts in the matter. If crown 
gall is actually injurious, then we must not 
use any infected trees; if it is not harmful 
or if it comes in the “chicken pox” class, 
then we should be allowed to use such 
trees; or if the gall can be eliminated just 
by cutting it off the tree, then we should be 
allowed to do that. 

T. R. SJULIN. 

Hamburg, Iowa. 


This is a subject of great importance to 
the Nursery trade. The matter certainly 
ought to be fully investigated. Thousands 
of dollars worth of Nursery stock is lost 
each year by reason of crown gall. It is an 
economic waste. If, now, it can be shown 
conclusively that crown gall is not injurious, 
the saving to Nurserymen would be enorm- 
ous. 

Experiments in planting crown-galled 
apple trees have been made at the Geneva, 
N. Y., Experiment Station and we under- 
stand that results seem to show that apple 
trees affected with crown gall thrive and 
bear when planted in orchards. Experi- 
ments are being continued at the New York 
Station and similar work is being done in 
the South and West. 

Years ago, we believe, the American As- 
sociation provided for investigating this 
matter by appointing a committee which un- 
dertook a few years’ experimental planting 
of apple trees, with and without crown gall, 
but we do not remember that the experi- 
ment was carried to conclusion. 


ACTION TO STANDARDIZE INSPECTION 


F. C. Stewart, chief in research of the di- 
vision of botany, N. Y. Expt. Sta., Geneva, 
N. Y., sends the following statement to the 
American Nurseryman: 

“Dr. Hedrick has requested me to reply 
to your inquiry of January 18 concerning 
experiments with crown-gall on apple trees. 
The only experiment which this Station has 
made was conducted about twenty years 
ago. The results have been reported in our 
Bulletin 328, page 312, and also in Proceed- 
ings of the Western New York Horticultural 
Society for 1908, page 98. I am sorry to say 
that our Bulletin 328 is out of print. The 
experiment was a small one and continued 
only five years, but at the end of that period 
there was no appreciable injury to the trees 
from crown-gall. Since this experiment was 
made more extensive experiments have 
been made elsewhere which have given dif- 


I may say that there is a movement afoot 
to standardize the procedure of crown-gall 
inspection in the United States. The Ameri- 
can Phytopathological Society at its recent 
meeting in Boston made arrangements for 
the appointment of a committee of five to 
investigate the matter of crown-gall inspec- 
tion and report at the Cincinnati meeting in 
December, 1923.’ 


New Agricultural Industry— Blueberries 
as large as Concord grapes have been pro- 
duced through hybridization. Introduction 
of the blueberry into agriculture has more 
significance than the mere addition of one 
more agricultural industry to those already 
in existence. Blueberries thrive best in 
soils so acid as to be considered worthless 
for ordinary agricultural purposes. Blue- 
berry culture, therefore, not only promises 
to add to the general welfare through the 
utilization of iand almost valueless other- 
wise, but it offers a profitable industry to 
individual land owners in certain districts 
in which general agricultural conditions are 
especially hard and unpromising, and it 
suggests the possibility of further utiliza- 
tion of such lands by means of other crops 
adapted to acid conditions. The Depart- 
ment of Agriculture is carrying on experi- 
ments in the cultivation of blueberries at 
Washington, D. C., and at Whitesbog, near 
Browns Mills, N. J. At the latter place a 
field of hybrids of about one-third of an acre 
set at 3 by 5 feet bore at the rate of 96 
bushels an acre when 7 years old, and 117 
bushels the following year. The berries 
sold in New York at a little over $10 a 
bushel. They bore a light crop the second 
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year after planting, and the following year 
produced nearly 30 bushels an acre. 


In the case of Homer N. Chase & Co., vs. 
Doyle, 116 Atlantic Reporter, 267, a suit in- 
volving a breach of contract to buy Nursery 
stock, the Maine Supreme Judicial court 
holds that the buyer may be held liable in 
damages for breaking his contract, but he 
cannot be required to pay the contract price; 
and it makes no difference that the accepted 
order constituting his contract may provide 
that it shall not be subject to countermand. 

The court says: 

“The plaintiff lays much stress upon the 


fact that the order contains the provision 
that it is not subject to countermand. These 
words add nothing to the legal force and 
effect of the order, for, in the absence of 


such provision in terms, the law would sup- 
ply an provision that the order 
should not be countermanded except for 
legally sufficient reasons, and in the absence 
of these reasons the seller who counter- 
manded his order would be liable for the 
breach of contract when called to answer in 
a proper action, whether there were, or not, 
a specific provision against countermanding.” 


implied 








STRAWBERRY PLANTS 
Hardy Northern Grown 
Standard and Everbearing 
Write us your wants. 
BALESKY’S PLANT NURSERY 
Fosters, Michigan 








FOR SALE 

MAIL ORDER NURSERY 
Established over forty years. Situated in 
richest section of middle west. Well 
known and doing a thriving business. 
Must sell to close estate. Address, 

MRS. ELSIE HAVERFIELD 

North Bend, Nebraska 














Insure your 
parcel post 


transit. 


Enclose a coupon from a 
Coupon Book with every parcel. 








; rar Db 13673- 18 
3usurance Company of North America 


PHILADELPHIA 


In consideration of the premium hereinafter 
named. and other conditions stipulated in 
the policy from which this cer- 
tificate has been detached, here- 
by insures the property con- 
tained in the pacRage or de- 
scribed in the invoice, wit 
which this certificate is mailed, 
- against lossor damage, including 
theft_ pilferage and breakage, as provided 
policy. Loss, if any, payable to As- 
gmed in the above mentioned policy. 






































as you pack them 


S soon as your Parcel Post package is 
shipped it becomes one of thousands in 
Insure it against loss or damage. 


North America 
It becomes 


insured automatically — no details to annoy. 


Entry on stub is your shipping record 


Claims 


settled promptly. 


Insurance Company of 


MAKING 


See ...).-<.- ‘ 
City _-. 


State 








SHIPPING 


LER ELSLESESEEEE SESE EEE ESSE EEE SSSR SRESSRES ESS SEES SESS SESE SEER SEES 7 


Insurance Company of North America, Third & Walnut Sts., Philadelphia. Dept. G-t 


North America 
PHILADELPHIA 


“The Oldest American Fire and Marine Insurance Company” 


SAFE FOR SHIPPERS 


Wants Information on Parcel Post [oss 
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KERMUL 


AT LAST! A Permanent Kerosene Em- 
ulsion. 


Florists and Nurserymen: You can now buy your 
Kerosene Emulsion in Stock Cans—laboratory grade, 
high test —standard in Kerosene content--evenly and 
permanently emulsified—ready to use. 


The trade name of this special high test Kerosene Emulsion is- 


SO PERMANENT that 
it can be used with same 
effect next week—next 


SO CONCENTRATED 
that in spraying the 
average solution is 30 
parts water to 1 of 


KERMLUL. month—next year. 


PRICES 


5 gallon cans t 80¢ 
50 gallon drums J per gal. 
1 gallon can - $1.00 per gal. 


KERMUL PRODUCTS CO. 


15 William Street 


New York, N. Y. 











Cover 

Your 
Requirements 
Early 


Complete Grade Counts Will Be Available Soon. 

Glad to Quote on Your List of Wants. 

Shipment Can be Made Now or in Spring to Suit 
Your Convenience. 


the Huntsville Wholesale Nurseries, ic.,. 


1872 HUNTSVILLE, ALABAMA 1923 | 
































Wayside Gardens 


HARDY PERENNIAL PLANTS 
EXCLUSIVELY 





Write for Trade List. 


THE WAYSIDE GARDENS COMPANY 


MENTOR, OHIO 
































THE RAKESTRAW-PYLE COMPANY, 
KENNETT SQUARE, PA. 
Offer for Spring 1923 


Peach in good assortment, Piums on Peach. 


mostly 9-16 and up. Cherry, 2 year. 
; — 3 year, 2 year and Quinces, 2 year. 

Dwarf Apples, 1 year. Asparagus, 2 year, four va- 

Plums on Plum. rieties. 

Pin Oaks, Red Oaks, American Eims, White Dogwoods, 
Norway Maples. 

American, European and Silver Lindens, Salisburias, Lom- 
bardy Poplars. 

California, Amoor and Ibota Privet. 

Berberis Thunbergii, 2 year, 18-24 in. and 12-18 in. 

American Arborvitae 34 and 4-5 ft. 

Pyramidal Arborvitae 34 and 4-5 ft. 

Hemlock Spruce 6-8 and 8-10 ft. 

Shrubbery in assortment. 














FRANKLIN DAVIS NURSERIES, INC., 


404 W. BALTIMORE, STREET, BALTIMORE, MD. 


WE OFFER FOR SPRING 1923 


APPLES, 1 and 2 yr. Buds. Peach, 1 yr. 
PLUMS, 2 yr. GRAPES, 1, 2 and 3 yr. 
ASPARAGUS, 2 yr. RHUBARB 


California Privet 
Shade and Ornamental Trees in assortment 
BARBERRY THUN. FLOWERING SHRUBS 


EVERGREENS 
Extra fine lot of Norway Spruce, 5-6 ft. Special 
prices on large lots. 


Write for prices 














W. T. HOOD & CO. | 


Old Dominion Nurseries 
RICHMOND, VIRGINIA 


We offer for SPRING 1923 


Apple, Standard Pear, Peach, Plum, Concord 
Grape one and two year: California Privet 
(one year), Amoor River South one 
and two year, Extra fine; Magnolia 
Grandiflora (all sizes). 

Roses (budded). 











| Send Us Your Want List for Quotation 


The Source of RELIABLE Nursery News 


Is the Nursery Trade Journal 


EXCLUSIVELY FOR NURSERYMEN 


A 





Those who are content 
with a side issue 
Get side issue results 


The only publication in America devoted to the Nur- 
sery Trade as a Main Issue is the 
AMERICAN NURSERYMAN 
























To The Trade Only 


ke ae —_ 
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A genuine line of NURSERY 
STOCK, well grown, well graded, 
and priced right. 


Oregon Champion Gooseber- 
ries are now cleaned up, but we 
have a small surplus of Down- 
ing, Houghton, and Pearl; and in 
in Currants, Cherry, Fays, North 
Star, Perfection, and Victoria, 
and a good block of two year Lon- 
don Market, the strongest grow- 
er of them all and a heavy pro- 
ducer, on which we are making a 
reduced price. If you will try 
them, you will find them very 
satisfactory. 


Heatquarters for Nursery Supplies 


PORTLAND WHOLESALENURSERY Co. 


971 SANDY BOULEVARD, PORTLAND, OREGON 








E. P. BERNARDIN 


Parsons Wholesale Nurseries 
Parsons, Kansas 


Established 1870 


HEADQUARTERS for Early Harves 
B. B. root grown. 
SPECIALIZES IN 
AMOOR RIVER NORTH PRIVET. 
BUNGEI CATALPA. 


BIOTAS. Best evergreens for the 
great southwest 

SHADE TREES Large stock, all 
sizes 


ORNAMENTALS. Grown for land- 
ape work. 


Correspondence solicited. 











When writing to advertisers just mention 
American Nurseryman. 





STRAWBERRY PLANTS 


erbearing and standard varieties 
ow 5,000,000 to 10,000,000 annuel- 


on new grounds, Raspberry plants 
blackberry plants. 1,000,000 as 
paragus plants; best that is possible to 
grow 100,000 Horseradish. Concord 


Vrite for prices. 


t pe vine V 
F. W, DIXON, HOLTON, KANSAS. 


GLASS CLOTH 


A transparent waterproof fabric as efficient 
as glass for hotbeds, cold frames, etc., per sq 
yd., 35e; 25 yds. at 32e; 50 yds. at Sle, 100 yds. 
at 29c. Let us figure on your larger orders. 
For parcel post add 8c per yd. to above prices. 

Try it out now and be convinced 


Turner Bros., Bladen, Neb. 
CALIFORNIA PRIVET 


Cumberland Raspberry Rhubarb 
Peach Trees in Assort. 
Together with a general line of stock 
including Evergreens Prices right. 

WESTMINSTER NURSERY 
WESTMINSTER, MD. 





s<= 
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Asparagus 








CURRANTS 
2 year No. 1 Wilders, $35 per 1000 
1 year No. 1 Wilders 
2 and 1 year Fays Prolific 
1 year Cherry 
1 year Black Boskoop 
Pennsylvania Nursery Company 

GIRARD, PA. 














LINING OUT 
Transplants and Seedlings: Douglas 
Spruce, Norway Spruce, Amer. Hemlock, 
White Pine, Red Cedar, Rhododendron, 
Mt. Laurel. Write for prices on 100's 


or 1000's, 6to 18 inch. 


LULLWATER NURSERIES 
CULLASAJA, N. C. 
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Che Round Table 


Texas Has Long Been Doing It 
Editor American Nurseryman: 


The interesting article by Peter F. Wil- 
lems reminds me for the hundredth time 
at there are about as many kinds of liter- 


ature or blank forms to be found among 


Nurserymen as there are Nurseries. We 
grew up in the Southwest and for man) 
years were at the extreme west end of 
Southern Nurseries. We were nearest Cali- 
fornia, but it was over a thousand miles 
away. We had no criterion to go by, no 
experience in other Nurseries, so we 
“got up” our various blank every 
them being original. 
We use salesmen on ynm 
not advance an ] 
class or grad it V u l to 
so anxious to ll vy rarely turned one off. 
Not so now, we have a 
misrepresentatio 
We use a big order blank t 
alphabetically every variety we sell. Ly 
enlarge the order for an a it or th 
tomer to ru lown re | ir ( 
filling or pack house map is ll larger 
but a duplicate of order blank, and the man 
who copies order to it does it f I i 
it can be done any other way 1 believe 
this is the custom in other Nurseries. This 
map is placed on a clip board or on galvan 
d sheet iron with edges turned 1 to 
| it and then hung to a belt, top 
W 
our torty-seven years with ; nts we 
have mad contract that did not say the 
lesman delivers his sales, except a few 
With teachers who could not get off in the 
winter. Why not? They know the peopk 
We use linen tags and indelible ink Not 
over one bale in five thousand lost or 


i1ame blurred. In an agent’s shipment ot 
nany bales we set up rubber type and us¢ 
indelible ink On front of tag we stamp 
zent’s name and address and higher up 
above a printed line of our Nursery we 
write the customer’s name and place th 
iollar mark after amount due, $. . soi 
lelivery sheet fails to arrive the trees can 


delivered without it. The backs of 


tags contain a list of contents, such as num 


bers of peach, plu pear, evergreen 
hrubs, ete and the certificate of is pe 
tic 
Ye print agent’s tags id blue and 
i orders or local bales 
When the expr: 
ruling that all bales sh 
or copies of address, 
board tags and put com 
for planting on one side a: 


the 


address. On agent’s s 


matter on other, leaving roc 
lame and g 
the rubber type can be used on these 

When 


each 


shipping season hes, 


date 


approac 


send agent a sheet with all d 














ore ee 


CLOSING TIME: _.... 
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liveries marked on it and a day to commenc« 


making their dates, and advising how best 
to set and make dates and to collect. 

When the date sheet is returned, we send 
to agents notice. cards which they mail to 
other things the 


other cause 


customers. Among cards 


say if freezing weather or any 
prevents the arrival of trees on date named, 
they will be there as sooon after as weather 


will permit and without further notice. 
We have one mat lling for 


who com 


menced thirty-nine years ago Many of 


them have be with us for over twenty 
years have died of old 
If a s honest he ca ui P 
bi ell trees as in in 
r 2 oods 
ly had me it on 1 pony selli 
trees a week before I was sixteen Forty 
\ yeal o I delivered in December! 
e apricot trees o what seemed to 
to be old man, Llano county. The next 


May when I 


called on him again the apr 
cots were full of fine fruit. They were big 
one-year-old trees 
| was near there recently and the good 
old man is living and spry at ninety-eight. 
Moral: Plant apricots—or move to Llano 
county 
In ‘77 I sold some trees to W. D. G. 
Isaacs. Last year I heard his name in the 
office—still ordering. I remembered him 
because he was the first man I ever saw 


with three initials before his name. 


Isn’t it easy to write about yourself? In 
those good old simple days the ornamentals 
and shades amounted to about five per cent. 
fiftt, 
Brother Nurserymen, you may as well be 


of sales, and now it is about 


per cent 
learning the best places to place shrubs 
evergreens and the 
the places. F. T. 
fA full set of five 


illustrates graphically 
this system.]—Editor 


best sorts to place in 
RAMSEY 
and a date 


completen 


tags 
the 


The Very Best Slogan 
Editor American Nurseryman: 
As I sit here looking over. the American 


Nurseryman and read te different s : 
I think’Plan to Plant Another Tree” the 
very best slogan that wld 

Our sloga \ Beautif H Is a Land 
scaped Home,” you see at head of letter, 


but it cover l 
an Illinois retail 


Back in the nineties I saw 
’ } | tag netal and 
their slogan “Our Guaranty and Your Pro 
B ] t } xc t 6 ul 
tor id f t t1 
I } ) \ her 
t a ood 
, er ya} t 
Quee City Nurse I 
B. Schroder, Secy 
Rocl t M 
When writing to advertisers just mention 


\merican Nurseryman. 








FOR TRADI 
ERTISEMENTS 


ma 





— Perera 


AMERICAN 
NURSERYMAN 
23rd each month 
25th each month 


First Forms: - 


Last Forms- - 





If proofs are wanted, copy should be in hand previous to above dates. 
American Fruits Pub’g. Co., P. 0. Box 124, 


ll i lll lll tll lll tll lll lll ll ll cll tll 


AMERICAN NURSERY 
TRADE BULLETIN 
8th each month 
10th each month 


First Forms: - 
Last Forms: - 


Rochester, N. Y. 


ns ne rte te 
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DON’T TRY TO PUSH IT ALONE— 


Become a Member of A. A. N.’S Family and 
“Go Over The Top.” 


Do you think it’s merely coincidence that practically all the leading 
nurserymen in the country are members of the American Association of 
Nurserymen? 

It is not. 

Any one of these men will tell you that he owes his success in no small 
part to the fact that he has been a member of the American Association of 
Nurserymen. 

Ask any member of the American Association and see what he says 
about it. 

There is no way in which you can make an investment of a few dollars 
that will HELP YOUR BUSINESS so much as becoming a member of the 
American Association. 

The dues are as small as $10.00 per year. 


Ten Reasons Why YOU Should Join the | 
American Association of Nurserymen 














1 TO KNOW WHAT IS GOING ON 00ks? Don't “write them off,” but let Sizemore collect them 
IN THE NURSERY INDUSTRY for you He has collected accounts that had been dead so 
Isn't it worth dollars and cents to your business for you ong that the grass was growing over their graves 
to know promptly and accurately just what is going on in ea RS PINES . re _ . . 
the industry? What changes are taking place; what stocks 6 ro GET 'THE BUSINESS PHA COMES FROM . . 
re ort” or in surplus; the changes in the moods of the PERSONAL CONTACT WITH L&ADING NURSERYMEN 
buvinge public: etc. etc You know what the “personal element in business 
imounts to When you become a member of the American 
& TO PROFIT BY THE STOCK REPORTS Association, you will soon know personally most of the lead 
Did ye eve stop to think how much help it would be to ng nurserymen in the country ind this cannot help but 
isiness to have ivailable the accurate reports on result in many business opportunities which you never 
ks wh ire now published by many of the Associations ould get in any other way 
‘ lre ly are é lan:.ing to become affiliate: ritl 
e American Associatior f eretes men. In cay war rg TO MAKE THE WORK OF THE ASSOCIATION IN THE 
an ve keey ourself so we nformed on this all important MATTERS OF LEGISLATION AS EFFECTIVE AS POSSIBLE 
subiect s bv gettin these k reports. The Association, even with its present small membership 
has been able to do many things which have saved hun- 
3 TO GET THE BENEFIT OF THE dreds of thousands of dollars for the nurserymen of this 
4. A. N.PREIGHT CLAIM SERVICE country The larger the Association becomes the more 
Y know what i t I to get your freight claims effective will be its work along these lines Only by show 
settled! Oft you let t go rather than waste time and ng an absolutely united front can we get all the consider 
rying to collect Not f you are a member of the ition we are entitled to 
Ame ssociatior Charles Sizemore ho handles the 
freis : a for merit of the 4 N —, pent a life ~ TO KEEP INFORMED ON NEW METHODS 
, . . ~~ ems ’ ne of the greatest little OF PROPAGATING THAT ARE BEING DEVELOPED 
ollecte n e count lay nembers of the Association AND SIMILAR TECHNICAL MATTERS 
gave t) , : ‘ on , = thie oe ns Never before has it been so necessary for the wide-awake 
nurserymen to know, anl know as soon as possible, what 
s beine done along these lines There is no other way in 
4 TO PROFIT BY THE A. A. N. PUBLICITY SERVICE w! h this information can be had so quickly and so accur- 
rhe Market evelopment Con tte of the \merican ely as by attending the conventions of the American Asso- 
Associat elps your own loeal business in thre listinet t and getting the full reports of these conventions 
wa published by the Association This item alone 
First, by supplying ! cal newspapers t ghout hundreds, or even thousands of dollars to you in 
you St ng territory wit weekly publicity t les of! i ing year 
what and ow to plant = mem on - on . " > . . . 
Secondly, by co-operati1 with the “Plan to Plant An »o AGe SEE Dey £ae Ae. MEMBER 
other Tree ovement’ n organizing loc “planting can / . 
~ a= nt oe a. : = aoe be Re - he ery fact that you are a member of the American 
by supplying you with publicity and advertising Asst ae Sar ma tne | ablic knows includes most of the 
helps for ur own use. SEND TODAY FOR COPIES OF eacie esponsible nurserymen of the country, will giv 
THE TWO NEW BOOKLETS, “IT’S NOT A HOME TIL! r firm a standing which is an actual business value 
iv’s PLANTED,” AND “IT’S NOT A FARM HOME WITH- 10 TO DO YOUR SHARE IN SUPPORTING THE 
OUT FRUIT,” which will show you what is being dons INDUSTRY WHICH GIVES VOU A LIVING 
along this line Cuts. colored lantern slides. short articles Every man engaged in any industry owes something to 
on different kinds of plants, etc.; are other items of this that industry There is a great deal to be done yet before 
Service the nursery industry can be put on as sound a business basis 
a : - et is is enjoyed by many other lines. The only way to accom- 
5 ro HAVE YOUR OLD ACCOUNTS : plish that result is for those who are engaged in the auraers 
CLEARED UP IN THE MOST E¢ ONOMIC AL WAY industry to stick together and work together Are you not 


Have you got any old, long--standing accounts on your 


willing to be one of the bunch‘ 


Mr. F. F. Rockwell 


c-o American Association of Nurserymen, 
é nN i Uu a v | Bridgeport, N. J 


| Send me samples of the two booklets, put me on the 
Boost’er mailing list and give me particulars about joining the 


Why Not Nob? _| ssw iitatinttt Kit 


Name 


RRGIEED wcvbadasts 6 selats biawee ldots ene ane 


























THE WHOLE THING CENTERS ON 


2 ee: Ly 
Quality and Service 
So does YOUR SUCCESS and OUR SUCCESS 


Quick shipments when you want them, as you want them. 
W) sesualty fine stock that’s sure to please. 
An carefully graded and well packed. 
Litte orders filled like big ones. 
Rastisstions carefully followed. 
y that satisfy. 


. assurance Oi 
getting the 
very 





Shrubs 


Roses, H. P., H. T., Ba- 
bies, and Climbers. Best 
kinds. Fine stock. 


Vines. Buddleia and Perennials. 


| rN other items, including Bar- 
berry Seedlings, imported rose and fruit 
stocks, paeonies, phlox, etc. 


Catitornia Privet all grades, priced right. Also Ibota Pri- 


/ vet and Barberry Thunbergii. 


Eixcettent assortment of fruit and ornamental trees, and everything 
else to make a full line. 


ASK FOR PRICE LIST IF YOU DON’T GET IT 


C. R. BURR &Co., Manchester, Conn. 


General Nurserymen 
WE WILL NOT SELL AT WHOLESALE TO RETAIL BUYERS 
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